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A Hundred a Month may not seem much to you today, 


but it would mean food, shelter and freedom from worry for your widow and children 


A SIMPLE plan of Life insurance, modest in cost, which 


assures freedom from worry. 


The Travelers Hundred a Month plan may be purchased 
to provide payments for 12, 24, 36 months or longer periods. 


Unigue » Practical » Ready fleceptance 


THE TRAVELERS 


The Travelers Insurance Company 
The Travelers Indemnity Company 
The Travelers Fire Insurance Company 
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IS SIXTY FEET A SECOND 
Couldn't make /t 
THE WESTERN AND SOUTHERN GROUP 
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CHARLES F. WILLIAMS, President 
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Example of Yetka 
Is Not Followed 


Most Commissioners Feel Power- 
less to Prevent Use of 
Ratings 


SOME MAY TAKE ACTION 


Interesting Comment Aroused by Min- 
nesota Ruling that Prohibits Un- 
approved Use of Company Ratings 


Insurance Superintendent O’ Malley of 
Missouri, in replying to an inquiry as to 
his attitude in view of the action of 
Commissioner Yetka of Minnesota in 
outlawing unapproved use of compara- 
tive ratings of insurance companies on 
the part of agents and companies, states 
he sees no way for insurance superin- 
tendents by resolution in convention or 
individually to prevent companies from 
making use of financial ratings, no mat- 
ter by whom issued. Mr. O’Malley was 
4 member of the committee on company 
ratings of the National Convention of 
Insurance Commissioners, but did not 
sign the resolution which was presented 
by the committee and adopted by the 
convention on the subject. Mr. O’Mal- 
ley writes: : 

“It is a matter of record in the com- 
missioners’ proceedings that I opposed 
the resolution which was adopted and 
which condemned company ratings. I did, 
however, urge as a substitute that the 
convention go on record as opposing the 
use of ratings by company agents when 
dealing with prospects, and was agree- 
able to fixing the penalty at revocation 
of license for violation. I think insur- 
ance underwriters should use their time 
and talents in presenting exclusively to 
the prospect their respective companies 
soundness, 


Feels Powers Are Limited 


“I see no way for insurance superin- 
tendents or commissioners by resolution 
i convention or individually to prevent 
companies from making use of financial 
ratings, no matter by whom issued. I did 
think and still believe that a resolution 
adopted by the commissioners opposing 
agents in the solicitation of business 
Using rating information would have 
been effective. I insisted that it was a 
waste of time to attempt by. resolution 
or otherwise to prevent companies from 
using information from whatever source 
they deemed advisable and trustworthy, 
but that said information should not be 
used by their agents. 

Since my effort was unavailing, I do 
Not believe I shall issue any order what- 
ever dealing with this question.” 

h Commissioner Daniel of Texas states 
€ is very much pleased that Mr. Yetka 
has issued such an order. “In this state, 
unfortunately,” Mr. Daniel declared, “we 
© not have_any law that would sustain 
any ruling. For this reason, I have not 
issued any statement or letter with refer- 
(CONTINUED ON LAST PAGE) 









Clark Amendment May Be 
Adopted at Next Session 





SECURITY BILL ALTERNATIVE 





Actuarial Complications Prevented 
Enactment of Measure Recognizing 
Private Systems at This Time 





NEW YORK, Aug. 15.—While the 
Clark amendment to the social security 
bill, which would allow private pension 
plans as alternatives to government 
pensions, has been definitely shelved 
tor the present session of Congress, of- 
ficials of pension-writing companies are 
confident that a similar amendment will 
be enacted at the next session. They 
see in the statement of Senator Clark 
last week ground for believing that the 
way is clear for an amendment which 
will be satisfactory to all. - Senator 
Clark stated he would vote “reluct- 
antly” for the bill without the inclusion 
of his amendment, in view of the diffi- 
culty of getting actuarial and other de- 
tails of the amendment ironed out in 
the limited time at hand. 

With the exemption of private pen- 
sion plans regarded as virtually certain 
before the effective date of the social 
security bill, group pension men feel 
that any vestige of uncertainty in the 
minds of employers who are consider- 
ing insurance-company pension plans 
will be pretty thoroughly allayed. At 
the same time there is less tendency 
among group annuity salesmen to stress 
the advantage of getting private plans 
started at once with the idea of gain- 
ing certain advantages by reason of 
being in effect before the passage of the 
act. At first it appeared there might 
be something to be gained by such 
prompt action, but later indications 
from Congress are that no superior 
status would be gained in this way. 


Questions of Detail Bothersome 


“There has been at work for several 
weeks, through the kindness of the 
conference committee, a committee 
of experts of the house and senate com- 
mittees, from the treasury and labor de- 
partments and from outside sources 
who have made an honest, conscientious 
attempt to work out a measure pre- 
serving the private pension plans that 
should be satisfactory to everybody and 
would meet the objections which were 
made on the floor against the amend- 
ment, and at the same time carry out 
the purposes of the amendment,” said 
Senator Clark in the Senate last week. 

“These experts have made very great 
headway toward such an agreement, to 
the extent that they have been able to 
agree on practically every question of 
principle involved, but there are many 
actuarial matters to be _ considered, 
many questions of detail to be adjudi- 
cated and perfected. 

“Yesterday the experts appointed by 
the conferees, while they! were in gen- 
eral agreéfient as to a proposal which 
ought to be satisfactory to everyone, 
yet they were not able at this time to 
set a day definite when they would be 
able to agree on alt the details. They 
believe they will be able to submit a 
report which would probably be satis- 
factory to all concerned if the confer- 
ence could be continued until the nine- 








Palmer Sees Passage of the 
Illinois Code This Autumn 





CONFIDENT OF THE OUTCOME 





Insurance Director, in Chicago Talk, 
Reviews Aspects of Recent Insur- 
ance Commissioners’ Convention 





Insurance Director Palmer of Illinois, 
in addressing the banquet of the under- 
writers conference of the Federation of 
Mutual Fire Insurance Companies in 
Chicago this week, expressed confidence 
that the insurance code, to be presented 
at the special session of the Illinois 
legislature this fall, will be passed. He 
asserted the belief that the code could 
have been passed at the regular session, 
recently adjourned, had the department 
done all of the work itself and under- 
taken to “bulldoze” the code through 
the legislature. However, the depart- 
ment wanted the code to be an expres- 
sion of the insurance business and every 
one was invited to participate in the dis- 
cussion and deliberation. It was an at- 
tempt to revise completely the insur- 
ance laws and work out a model code, 
he said. 


Reviewed Seattle Convention 


Reviewing the Seattle meeting of the 
National Convention of Insurance Com- 
missioners, Mr. Palmer observed that 
two of the most important features had 
to do with the federal government “try- 
ing to get its oar into insurance super- 
vision.” The commissioners took a firm 
stand against that threatened encroach- 
ment in opposing federal legislation 
governing unauthorized insurance and 
in opposing use of federal machinery in 
inter-state liquidations. The commis- 
sioners, he said, were actuated by sin- 
cere and not selfish motives in taking 
that stand. They were not trying to 
save their own jobs. 


Danger is Pointed Out 


He referred to the paper presented at 
Seattle by Commissioner Mortensen of 
Wisconsin, advocating state insurance. 
Mr. Palmer said insurance may not be 
awake to the danger of states going 
into the insurance business. The dan- 
ger is particularly keen in view of the 
trend of the federal government in com- 
peting with private business. 

There is no reason why the state can- 
not operate any kind of business effi- 
ciently and properly, he said, but the 
question is whether the American peo- 
ple want business to be conducted by 
the government. Mr. Palmer said the 
government should keep out of private 
business so long as private capital is 
able to meet the needs of the public. 
He said a socialistic state may be ap- 
proaching more quickly than is real- 
ized. Socialistic tendencies creep into 
the structure and gain momentum be- 
fore there is general realization of it. 








teenth of this month. But the conferees 
felt, in view of the long duration of 
their service and the fact that the mat- 
ter had been sent back to the house on 
one occasion and a new appointment 
made, that they were not justified in 
longer leaving the question open. 
“While personally I would very much 
(CONTINUED ON LAST PAGE) 





Assurance of Tax 
Exemption Given 


Senators Express Intention of Pro- 
tecting Insurance Policies From 
House Levies 


BIG INSURANCE PROTEST 


Heavy Artillery of Insurance Organiza- 
tions Is Heard in Washington on 
Menacing Revenue Proposals 


WASHINGTON, Aug. 15.—Exemp- 
tion from inheritance taxes of the pro- 
ceeds of life policies up to $40,000 where 
a beneficiary is named and to $50,000 
where tha policy goes to the estate of 
the decedent seemed assured as_ the 
Senate took up the new tax measure. 

Members of the finance committee, 

before which the matter was laid last 
week, expressed their intention of pro- 
tecting insurance policies from the ex- 
cessive taxes proposed by the House. 
_ Continuance of the present $40,000 
insurance exemption was provided for 
by the Senate finance committee by 
elimination of the House provision in- 
cluding insurance in the decedent’s es- 
tate. 

Under the House bill it was provided 
that the proceeds of insurance policies 
should be taxable, without any exemp- 
tion. 

Amendment Is Planned 

While the bill as reported by the fi- 
nance committee carries no provision 
for an exemption of $50,000 of insur- 
ance where the policy was for the bene- 
fit of the _decedent’s estate, it was 
planned to introduce an amendment to 
that effect during discussion of the bill 
on the floor, if opportunity offered. 

A tax rate of 13% percent, as named 
by the House, is provided for insur- 
ance companies, although the Senate 
changed the rate for other corporations 
ano provided a sliding scale ranging 
from 12% to 15% percent. 

_The Senate aims to dispose of the tax 
bill this week so that it may go to con- 
ference and the way paved for adjourn- 
ment by Aug. 24. 

Life Presidents’ Protests 


Strong protests against provisions of 
the pending tax bill which would deprive 
life insurance policies of their most im- 
portant features, those of prompt pay- 
ment and payment in full, were laid be- 
fore the Senate finance committee by the 
Association of Life Insurance Presidents 
and Walter E. Barton, Washington at- 
torney specializing in tax matters. 

In a lengthy brief filed by a special 
committee consisting of Ray D. Murphy, 
James F. Little and F. G. Dunham, the 
association attacked Section 210 (a), re- 
quiring life companies meeting death 
claims to deduct the tax from the 
amount payable the beneficiary, while 
both the association and Mr. Barton at- 
tacked provisions of Section 203, impos- 

(CONTINUED ON PAGE 16) 
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Comparison of Annuity and Insurance 


Premiums in 1934 and 1929 


Herewith is presented a table, pre- 
pared by the statistical department of 
THE NATIONAL UNDERWRITER, to show 
the relation .between annuity and life 
insurance premiums in 1929 and 1934. 
In most companies, the life insurance 
premium income in 1934 was less than 
in 1929, but the premium income from 
annuities was so far ahead of 1929 as 
to make the total premium income for 





the year greater than that in 1929. For 
146 companies there are given the new 


gain in insurance in force during 1934 
and during 1929. 


life insurance premiums in 1934, re- Currently most companies are apply- 
newal life insurance premiums that} ing the brakes in an attempt to reduce 
year, total life insurance premium in-| the annuity output. They feel that it 


come in 1934 and 1929, new annuity 
premiums in 1934, renewal annuity pre- 
miums last year, total annuity premium 
income last year and in 1929, life in- 
surance in force in 1934 and 1929 and 





may be difficult to fulfill the annuity 
guaranties without calling upon the as- 
sets created in life insurance operations, 
since gain or loss in the annuity de- 
partment depends much more upon the 





interest factor than on any other on 


| element involved. 


Annuity business was welcomed du- 
ing the depression years when the mar 
gin of income over outgo was small 
but now that the margin is large an/ 
first class investments are availabk 
only at a low interest yield, the comp: 
nies are anxious to stop the annuity 
flow. 















Insurance in Force Siete) 
1934 929 


New Renewal . New ; 
Premiums Premiums Total Premium Premiums Ren. Prems. Total Premium 
ry ese? Income (Life) (Annuity) (Annuity) Income (Annuity) 
Company 1934 1934 1929 1934 1934 1934 2 

Aetna TAC 20.0 cccceses $ 5, 452, 817 $ + 451,653 $ a 904,470 $ 73, aes, ae $ 7,490,464 $ 841,771 $ 8,332,235 $ 1,559,278 $3, eee: set. 967 
American Central, Ind. 2, 06,6 03 2'930,39 97 3,561,4 196,008 2,083 198,091 12,476 160,577,812 
American Life, Colo.... aoe 501 34,856 433,357 b44° 282 he ao ee 27, 7BO.. | -siawipees $e 1496, 986 
American Life, Mich... 105.099 1,491,165 1,596,264 2,559,623 4 2,244 10,706 60,900 68, 014, 341 
American Natl. Tex.. 3,067,652 8,892,40 11,960,054 13; 448,843 113,762 14,996 ARS CER eS he Kies 521,372,831 
American Savings, Mo. 48,428 253,951 302,379 336,034 Ore RCE Se ee 17,560,086 
Atiantic ITife-.. 2.2655 352,796 3,129,511 3,482,307 3, mer 638 10,572 24,816 35,388 4,482 132,694,878 
Atlas Life, Okla....... 101,082 418,844 519,926 645,93 15,7 1,718 RU Aee see 23,165,125 
Bankers Life, Ia...... 1,740,86 21,363,312 23,104,175 - 29,457,277 1,184,579 165,769 1,350,348 34,300 734,851,142 
Bankers Life, Neb..... 214,869 2,988,074 ,202,9 3,886,297 40,411 65,354 105,765 86 122,537,587 
Beneficial Life ........ 305,446 1,203,550 1,508,996 1,605,127 45,87 2,6 eh | ares 53,570,005 
Berkshire Life ........ 852,058 ,784,400 5,636,458 5,331,911 1,449,474 250,401 2;000:87n) Soc. es 210, 256, 896 

Business Men’s, Mo. 490,839 1,893,066 2,383,905 2,022,410 38,4 27,529 O5.980 § .. viswiie 100,081,793 
Calif.-Western States. 807,144 5,339,181 46,3 *7,622,701 206,445 48,875 255,320 #23, 782 210,951,572 
Cane@ae. Elle. o0s064 000 ,884,098 20,386,379 24,270,477 26,801,721 12,323,760 987, 047 13,310,807 3,363, 501 828,312,218 
Capitol Life, - sro 137,386 1,188,252 1,325,638 1,859,986 178,244 2,174 2O0GTS = 3b oa es 57,364,060 
Central Life, Ia. ok 689,535 4,087,690 4,777,225 5,631,295 131,131 22,299 153,430 2,913 213,945, 573 
Central Life, Ill. ce 129,495 1,597,515 1,727,010 1,737,490 4,680 4 C3... newa gets 65,028,406 
Central States Life.... 121,413 2,082,397 2,203,810 2,715,305 ee ee 1,000 1,000 92) 022) 859 
Columbia Life, O....... 46,684 439,02 485,708 38,162 83,966 6,237 i a ere SR 26, 763, 238 
Columbian National.... 365,547 3,733,211 4,098,758 6,149,072 152,398 24,090 176,488 15,292 158,385,523 
Columbus Mutual, O .. 343,638 3,243,059 3,586,69 30,635 71,945 27,223 AL Se eee 120,965,872 
Confederation, Can.... 2,583,057 10,891,198 13,474,255 11,704,850 1,954,024 87,125 2,041,149 278,759 365,213,941 
Connecticut General... 2,380,898 22,496,57 24,877,474 26,105,113 3, eer 166 714,810 75,976 234,166 985,861,704 
Connecticut Mutual .... 6,760,708 23,694,291 30,454,999 23,930,172 4,630 1, 028,269 10,172,899 810,366 892,630,938 
Continental Amer. .. 378,902 2,221,211 2,600,113 2,130,608 ie pao | .Saldese 4,520 er 107,139,022 
Continental Assur., il. 596, 839 988,429 3,585,268 3,419,121 110,857 98,453 209,310 9 175,682,997 
Crown Life, Can....... 817,325 3,360,804 4,178,129 3,491,418 426,398 3,121 429,519 50,188 147,861,463 

Eastern Life, N. Y..... 45,531 213,8 259,339 343,607 33 1,963 eee: 10 '387, 320 
Equitable Life, N. Y.... 21,621,151 159,049,929 180,671,080 182,826,179 91,898,373 25,061,905 116,960,278 13,022,068 6, 143; 158,113 
Equitable Life, D. C... 394,292 1,794,23 2,188,529 2,249,892 9,967 2,543 12,510 170 69,212,933 
Equitable Life, Ia...... 1,242,650 14,083,118 15, 325, 768 15,743,634 2,749,528 498,831 3,248.359 331,603 551,216,701 
Eureka-Maryland ..... 345,357 1,194,986 1,540,343 1,642,88 708 a BOO -.  evies sche ; +222 
Farmers & Bankers. tt 934 1,076,289 1,259,223 1,383,48 Eee. basesaiers 6,410 48a 49,860,703 
Federal Life, Ill....... 124 259 1,947,263 2,071,522 2,841,534 35,523 856 36,379 1,094 85,767,850 
Fidelity Mutual ....... 1,154,147 10,490,459 11,644,606 12,053,851 755,546 347,912 1,103,458 222,665 eh 805,130 
Fidelity Union, Tex "101,434 "468,951 570,385 417,661 6,088 27344 Ce eer 25,012,2 58 
Franklin Life ..... 502,099 3,762,453 4,264,55 5,893,381 95,758 11,729 107,487 4 175,399,960 
General American .... 356,937 14, "640,443 14, "997, 380 728,600, 626 2,107 22:131 24,238 7250,476 724,017,304 
General Mutual, O..... 8,93 29,23 38, iee, . | swisuwes 3,768 36,323 Yn en? »116,775 
Geo. Washington = 76,477 431,598 508,075 732,362 4,794 293 BR. .  Uecrdeieee 19,641,079 
Girard Life 2.0.2.0. 4,388 677,596 781,984 996,819 65,395 9,995 ROee «Ganesan, 31,415,430 
Great American, Tex. 149,979 200,235 Beaeee.  .) seeodaw ,091 Seta. a ses: 9 ¥% 14,179,528 
Great National, Tex.. 9,32 145,387 204,715 129,289 411 1,324 yey: SIRS ,523,653 
Great Northern Life... 110,371 642,279 752,650 914,292 6,596 2,75 ee <<  ondewea 31, 434, 1655 
Great Southern, Tex... 691,941 4,904,138 5,596,079 5,711,117 SS a re 39,183 1,000 226,135,447 
Great Western, Ia..... 71,333 345,020 416,353 361,019 243 CS) ate 15,197,018 
Great West, Can....... 1,371,077 15,040,182 16,411,259 19, 046, 313 1,227,928 106,057 1,333,985 41,260 554,363,082 

Guaranty Income ..... 54,844 97,1 251, "959 154 4,955 ReeD: . isewnass S000 «" wesens 8,511,9 

Guaranty Life, Ia...... 188,071 773,623 961,694 y 248, 731 130 2,767 2,897 4,767 44° 888,451 
Guardian Life ........ ,834,56 11,827,424 138,661,984 12,329,368 1,368,008 343,987 1,711,995 156,175 457,735,874 
tGulf States Security.. 160,902 779,485 940,387 "646 5,397 1,501 CUE. - 4 wecbeloe 40,187,097 

Hamilton National .... 38,717 41,193 79,910 66,029 266 1,285 1,5 0 3, 004 "81 
Home Life, N.. Y..<cr«s 1,030,695 9,100,861 ee Ped 9,467,861 i; - ky 377,419 1,696,732 107,972 351,660,186 
Indianapolis Life ...... 299,556 2,188,370 2,487,926 2,387,329 171 42,110 190,281 51,883 93,400,169 
Jefferson Standard .... 1,070,331 7,450,087 8,520,418 10,119,757 "hee epi mare 53,877 16,435 314,834,797 
John Hancock pene. 7,466,494 110, (050,381 117, 516, 875 99/477,2 63 7,093,752 1,047,578 8,141,330 349,994 3,473,967,189 
Kansas City Life ,067,852 7,052,351 9120,203 10,968,131 1,562,71 55,212 1,617,922 647, 216 388,097,351 
Lafayette Life .. 9,7 657,405 ye hel 740,630 6,18 ,130 Dit, = Pals og nate 24,447,293 
Tener’ DATS: i.cas. doves 238,861 1,278,761 1,517,622 1,993,350 EGOW fv esceats Tee. acess 61, 308, 296 
Liberty Life, Kans..... 56,449 496,893 553,342 647,315 Ss 7 TS ree 1 SN aeer ar ree Ae 17,979,583 
Life Ins. Co. of Va..... 647,897 2,986,067 3,633,964 ,514,227 454,658 44,013 498,671 33,982 396,015,756 
Lincoln National Life.. 2,248,987 14,293, 34 16, 542) 286 17,779,320 1,367,018 220,898 1,587,916 499,512 867,487,155 
Manhattan Life ....... 111,554 a3 '673,772 1,785, "326 2,474,992 11,4 419 11,836 26,8 69,237;432 
Manufacturers, Can. 2, 821, 836 16; 355,892 19,177,728 21, 345, 375 1,135,423 3,205 1,138,628 93,472 508,078,583 
Maryland Life ........ 27,289 377,300 404,589 473,956 RR eae 136 500 16,720,808 
Mass. Mutual Life..... 5,583,060 47,661, 438 53,244,498 53,799,394 10,851,147 4,223,242 15,074,389 1,363,284 1, 888, 626,846 
Metropolitan Life ..... 39,901,650 288,714, "412 328,616,062 273, 267, 422 9,900,425 25,124,852 35,025,277 26,380,646 19, 489, 805,475 
Michigan Life . Baise 86,305 526,751 613, 191 "432 CS) a? eee CBE) heesdile 27,741,008 
Mid-Continent Life ... 141,171 624,260 765,431 be 335, 473 5,148 100 5eee Netheuees 29, 125, 965 
Midland Life, Mo...... 132,899 651,880 784,779 1,060,200 2,331 ee goa ee 35,327,256 
Midland Mutual ....... 374,295 2,572,568 2,946,863 3,101,202 123,380 89,388 212'768 21,245 101,570,218 
Midland National ...... 93,68 17,060 510,746 715,794 eee BEM > ensues 21, ,796 
Midwest, Neb. ......... 45,140 421,234 466,374 631,804 1,595 1,177 2772 75 20,175,504 
Ministers Mutual ...... 6,877 75,940 82,817 97,584 RS BPR 500 1,032 2,477,763 
Minnesota + al b sae 613,384 4,210,947 4,824,331 4,588,270 307,366 82.337 389,703 123,281 191,973,147 
Montana Life .. 1,238,021 1,819,333 42,132 10,13 52,265 1,150 40,755,248 
Mutual Benefit ... 61,804,235 60,554,772 735,099 60,681 795,780 50,678 2,056,941,859 
Mutual Life, N. 134,903,857 119,267,122 20,750,361 1,593,276 22,343,637 3,600,299 %3,744,186,170 
Mutual Trust Life 0,043 34,8 ,554,876 5,136,282 186,698 65,048 51,746 8, 153,548,214 
National Fidelity ..... 97,081 697,7 794,7 968,451 6,058 11,512 oe x, Saree 31,870,000 
National Guardian ... 84,249 1,055,034 1,139,283 1,260,827 47,667 25,549 73,216 17,409 41,448,533 
National L. & A.., Tenn. 868,499 14,684,605 15,553,104 8,675,903 SS ee ae: ye ee 397,162,475 
National Life, Vt...... 1,973,699 14,672,315 16,646,014 16,064,434 4,945,917 390,702 5,336,619 927,444 514,140,399 
National Reserve 65,03 419,955 484,987 578,118 1,026 486 ss > ey yee 16,098,609 
New England Mut..... 8,280,862 32,725,670 41,006,532 29,460,071 7,265,417 1,116,197 BSG 1 OR os Veta a 1,281,764,164 
New World Life....... 84,66 993,585 1,078,250 1,505,059 20,719 11,029 31,748 5, 38. 3297409 
New York Life........ 25,160,785 196,277,388 221,438,173 232,583,628 45,300,115 5,699,810 50,999,925 3,448,205 6,661,514,072 
No. American Life, Can. 786,06 re 068, 26 "854,793 ,659,255 601,912 110,116 712,0 3,794 190,628,161 

No. American Life, Ill. 137,799 1,263,177 1,400,976 1,996,847 6,313 4,5 10,860- kava es 9,053,18 
Northern Life, Wash... 244,860 2,033,630 2,278,490 2,292,964 20,509 1,658 OP IG. aes moa 0,167,541 
Northwestern Mut. .... 11,367,680 104,299,109 115, 666, 789 90,722,677 Deeeeet, icanued 6,004 Bae! i eae 3,704,527,648 
Northwestern Natl. 1,447,124 7,084,011 J 31,135 ,585,1 8 eee ree 29,650 43,278 360,268,895 
Occidental, Cal. ....... 976,384 3,083,901 4,060,285 4,094,349 184,457 25,916 210,373 21,570 3,821,312 
Ohio National Life :... 530,988 4,267,141 4,798,129 2,272,794 231,294 56,414 287, 708 4,679 178, 360, 282 
Ohio State Life........ 327,413 1,827,686 2,155,099 2,356,075 60,648 8,324 gt ae ~ 81,767,691 
Old Line Life, Wis..... 108,830 att 818 etry 648 2:776,802 35,009 30,047 le, eames rises 73,157,643 
hie he's 168,562 06,357 74,919 1,631,493 217,786 33,968 251,754 a oW Gia 51,949,386 


Oregon Mutual 


*Includes figures of California State Life and Western States Life. 


+Figures of Missouri State 


Life. 


tFigures for 1929 are for Gulf States Life only. 
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Gain in Insur. in Force 
1934 1929 


$ 78,114,315 $ 212,632,655 
030 4:3 


361,081  —5,848, 03,6 
770,420,525 ,769 2,905,885 
98,270,481  —5,258,361 6,648,713 

604,973,097 34,410,379 58,327,309 
14,019,605 6,933,168 3,322,434 
168,134,557 —4, 780, 287 10,713,039 
27,986,269 0,464 5,538,793 
925,029,057 —35, 179; 942 38,072,680 
139,860,900 —4,865,798 6,886,240) 
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78,221,032 —3,020,250 6,806,500 
190,825,930 2,006,673 9,731,741 
67,126,004 —4,959,201 6,853,404 
102,890,006 —8,460,376 6,311,101 
23,432,396  —2,045,648 977,168 
232,718,021 —7,912,849 9,306,120 
127,662,984 —3,910,439 13,942,679 
337,349,248 4,169,253 45,624,724 
1,173,670,680 —23,788,071 127,434 
896,309,074 —11,248,143 7,560,640 
92,448,696 1,461,703 6,712,252 
129,237,215 10,994,683 14,886,938 
121,766,094 9,039,548 16,060,858 
13,388,8 205,964 ,728,610 
6,760,922, B25 —53,337,631 573,763,636 
61,730,954 5,497,5 6,405,156 
617,959,091 —18,248,505 42,681,220 
63,749,592 4,485,226 239,387 
50,739,106 = —1,186,386 400,452 
150,005,086 —9,752,580 14,354,712 
410,639,252 —13,028,742 18,789,331 
20,105,409 413,045 17,070,609 
223,390,736 391,340 11,161,561 
$1,232;765,265 —92,063,656 $37,089,325 
cweasen 352,770 nas 
26,553,358 —441,483 425,219 
40,287,814 —463,606 2,206,011 
abe a's 3,974,24 
6,130,590 1,141,411 4,069,828 
36,525,929 139,094 2,710,673 
224,213,394 —4,842,211 34,139,643 
BK —3,570,597 sane 
592,370,122 2,068,947 44,908, 
4,944,202 392,571 0,202 
50,221,524 1,259,177 4,201 
465,164,142 —2,645,758  48,254,6 
20,313,599 2;901,472 10,308,799 
3,063,300 —837,053 3,063,300 
382.459,565 —6,892,490 32,878,891 
93,518,825 75,045 9,985,937 
365,736,258 6,023,965 16,570,517 
3,307,549,253 62,258,807 277,483,388 
432,633,508 ,979,514 41,158,762 
28,414,207 —713,565 1,799,7 
70,260,758 1,774,765 7,676,485 
21,028,415 —1,205,081 523,303 
373,829,672 18,731,817 24,715,885 
812,459,912 —19,720,406 153,712.18 
95,165,732 —6,888,170 7,872. 
504,481,203 3,397,779 61,157,291 
21,420,393 —951,641 418,805 
1,970,208,405 —63,411,718 _ 165,951.87! 
17, 1932, 600,452 686,820,657 1,561,644 
10,340,550 —412,955 7,889,9 
42,527,560 184,032 3,087,651 
42,425,960 —5,0 3, 699,83! 
107,679,844 883,656 7,275,84 
9,009,843 —815,70 1,104,471 
25,006,144 152,404 542, 
2,816,833 119,844 99,288 
183,312,161  —4,227,905 21,2808 
55,198,033 —1,033,197 3,087.8 
2,435,012,342 —108,889,539 109,484 
4,298,774,546 —159,472,720 272,900, 
166,069,978  —4,798,367 16,808," 
37,486,767 —2,909,266 43450: 
46,052,128  —1,520,225 StH 
310,622,040 56,775,166 38,484.80 
597,193,119 —22,406,291 31,586. 
17,920,831 —471,023 2,549, . 
1,202,101,059 32,150,479 88,2908 
,796,931 —1,812,029 30 N ast 
7,266:168:476 2077754197 484,85) o0s 
187,938,748 3,032,523 rer 
79,139,997  —4,066,218 eels 
90,065,818 — 395,699 12,088 
3,913,243,002 —109,317,186 212,687 
325,514,050 3,206,787 37,3450), 
150,562,756 11,652,653 12.8344, 
76,090,175  —9,322,743 2,984.9 
80,021,928 2,474,988 4.8e it 
96,770,443  —3,884,919 eit 
55,201,706 48,105 4,459, 
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Plans Being Made 
for Annual Meet 


National Fraternal Congress Ar- 
ranges Its Program for Pitts- 
burgh Session 


SECTIONS MEET ONE DAY 


Plans Contemplate Addresses and Dis- 
cussions of Keen Interest to 
the Officers of Societies 


Judge John C. Karel of Milwaukee, 
president of the National Fraternal 
Congress, has completed plans for the 
annual meeting to be held in Pittsburgh 
starting Aug. 26. A banquet will be 
held the first evening. Judge Karel will 
make some recommendations for the so- 
tieties. When the general convention 
opens, Aug. 27, Mayor McNair of Pitts- 
burgh, Governor Earle of Pennsylvania, 
President Camille Manseau of the Ca- 
nadian Fraternal Association, Col. C. B. 
Robbins, general manager American 
Life Convention, T. H. Walters, presi- 
ent Pennsylvania Fraternal Congress, 
and Francis Taptich, secretary of the 
Federation of Slav Fraternal Orders, 
and chairman of the entertainment and 
reception committee, will speak. Vice- 
president Peter F. Gilroy of Denver 
will respond to the welcome. 


Addresses by Public Officials 


In the afternoon there will be ad- 
dresses by Senator J. J. Davis of Penn- 
sylvania, and Insurance Commissioner 
0. B. Hunt of that state. N. J. Wil- 
lms, vice-president Equitable Reserve 
of Neenah, Wis., will speak on “Life 
Insurance and Inflation.” The commit- 
tee on constitution and by-laws will 
submit a report instructed by the con- 
vention last year. There will be a juve- 
nile demonstration Tuesday evening. 

On Wednesday there will be reports 
of standing committees and election of 
officers. During the afternoon session 
there will be a report of the uational 
advertising committee and the bond in- 
formation service committee. The Fed- 
eration of Slav Fraternal Orders will 
have charge of the entertainment Wed- 
nesday evening. 

Thursday morning will be given to a 
general forum, memorial service and in- 
stallation of officers. On Thursday the 
delegates will be the guests of the 
Pennsylvania chamber of commerce on 
a boat ride down the Ohio river. 


Meetings of Sections 


The National Fraternal Congress con- 
Vention is always of interest because of 
the sections that meet during the week. 

he law section will hold one meeting 
Aug. 26 with E. J. Jeffries, Jr., general 
Counsel of the Maccabees, president ot 
the section, in charge. H. W. Adams 
0: the National Mutual Benefit is vice- 
President and R. F. Allen of the Stand- 





iy Life is secretary and treasurer. 
cae will be two papers, one by 
Corge I. Puhak, attorney for the 


Greek Catholic Union of Russian 
hottethood, on “What_Protection Has 
Si Society in Case of Payments of 
nefits in Good Faith to an Improper 
ey P. P. Jurchak, general 
rag for the First Catholic Slovak 
png bere give his paper on “Compul- 
Mo, rbitration—By-law Provision.’ 
ie € meeting there will be a discus-_ 
oe the tax litigation that has been 
vogue in Oklahoma and Arkansas. 
an A aan section will have a break- | 
cing ext rst morning, the invitation 
aenber of et, to the officers and a 
ternal oF presidents of the various fra- 
8 to be present. The section will , 
(CONTINUED ON PAGE 8) 








W. H. Kingsley’s Silver Day 








William H. Kingsley, vice-president 
of the Penn Mutual Life, last Saturday 
rounded out his 50th anniversary with 
the company. Only three other home 
office people outrank him in point of 
service, they being Vice-president John 
W. Hamer, Controller C. F. Shandrew 
and E. L. Burkart. Mr. Kingsley be- 
gan with the Penn Mutual at an early 
age, starting in 1885. He has complete 
charge of the mortgage investments, a 
post for which he is abundantly quali- 
filed. In 1896, when he was 27 years 
of age, he was appointed western finan- 
cial representative with headquarters at 
Denver. During that time he had charge 
of western investments and thus was 
brought in intimate touch with the de- 
velopment of the great territory west 
of the Mississippi. 


Was Elected Secretary 


In 1903 he was chosen secretary and 
treasurer, serving until 1906 when he 
became second vice-president. In 1922 
he was elected agency vice-president 
and during the five years following he 
was very active in supervising and de- 
veloping the agency organization. He 
has served as senior vice-president since 
1927. Mr. Kingsley is the only grad- 
uate of Girard College ever elected to 
the board of directors of City Trust of 
Philadelphia which manages’ Girard 
College as part of the estate of Stephen 
Girard. On Stephen Girard’s birthday 
anniversary this year the Girard college 
alumni presented Mr. Kingsley with a 
Stephen Girard award for distinguished 
service to the college. 


Interest in Home Office Personnel 


When Mr. Kingsley returned to the 
home office from his post in Denver, 
he became particularly interested in the 
home office personnel. It is regarded 
as one of his prime interests. Mr. 
Kingsley had twice, assisted by J. M. 








KINGSLEY 


WILLIAM H. 


Conover, the distinction of having had 
charge of the erection of a new home 
office building, first when the company 
moved from Ninth and Chestnut to 
Sixth and Walnut, and again when it 
erected its present larger structure. 
When Mr. Kingsley directed his atten- 
tion to personnel work the Penn Mutual 
had 100 clerks, all men. Mr. Kingsley 
introduced a number of new features 
for the welfare of employes. He estab- 
lished rest rooms and later a recreation 
hall. 

Mr. Kingsley, in spite of the mani- 
fold duties and responsibilities resting 
upon him has always maintained a buoy- 
ant spirit. He has a fresh outlook on 

(CONTINUED ON PAGE 8) 








reward. 


less in his presence. 


courage; self-pity is fatal. 


Independence Square 





Invictus 


From time to time some life underwriter examples 
human heroism that inspires. 
whose adult years had been successfully spent in another 
business, was suddenly faced with an apparent irretrievable 
disaster. But here was an unconquerable spirit. This man 
turned to life underwriting, and he flung into it all of the 
qualities that for forty years had given him adequate 


Life has now demanded, at past 70, a supreme test of 
his courage. A menacing ailment two weeks ago necessi- 
tated the removal of his left leg above the knee. 
buoyant spirit he faced the operation. Recovering, he has 
already planned by what physical means he shall continue | 
his work of service and of profit. Commiseration is voice- 


Our lesser problems should be successfully solved by 


THE PENN MUTUAL LIFE INSURANCE CO. 
: WM. A. LAW, President 


One of our people, at 60, 


With 


Philadelphia 




















Moose Demanding 
Nebraska Hearing 


Deposed Insurance Commissioner 
Claims He Is Innocent of 
Charges 


AGENTS BACK OF HIM 


Claimed Officials of Companies He Was 
Trying to Clean Up Are 
“Framing” Him 


LINCOLN, NEB., Aug. 15.—Conn 
W. Moose, former insurance director, 
is still making a fight for hearing and 
reinstatement outside the courts. In 
this he is being liberally backed by in- 
surance agents’ associations, and con- 
siderable pressure is being applied from 
this source on Governor Cochran to ac- 
cord him the hearing Mr. Moose de- 
mands and to which he insists he is 
iegally entitled. For this reason and 
also because of the governor’s absence 
from the state on a vacation trip, Mr. 
Moose has permitted the date fixed by 
him in a second letter to the governor 
to pass without resorting to the courts 
as he told the chief executive he would 


do in order to force the holding of a 
hearing. 


Organizations Back of Moose 


Omaha fire, casualty and life agents 
have assured Mr. Moose of an organ- 
ized effort to have the governor change 
his mind, and it is reported that the 
governor, while insisting on his right to 
discharge without a hearing any man 
he appoints, has indicated that he might 
do it out of courtesy. Mr. Moose pays 
a daily visit to the director’s office to 
make good his tender of readiness to 
serve, and told reporters that he ex- 
pected to be back in his old place “by 
October.” Director Logan said no ef- 
fort would be made to bar him as a 
caller as often as he liked, but no inter- 
ference with the work or staff would 
be permitted. 


Commends Mr. Moose’s Efforts 


The Lincoln Fire & Casualty Asso- 
ciation of Insurance Agents, by its ex- 
ecutive committee, has issued a state- 
ment commending the work of Mr. 
Moose and insisting that fairness de- 
mands that he be given a hearing. The 
executive committee of the Lincoln Life 
Underwriters Association declined to 
interfere in the matter at this time, 
largely because of the feeling that 
Omaha, having secured Mr. Moose’s 
appointment, without consulting with 
Lincoln, should lead the protest. 

Director Logan said Mr. Moose ap- 
peared to have some exalted ideas about 
his department, had planned to start a 
branch office in Omaha, and had in- 
stalled a private branch telephone ex- 
change in the office where three phones 
had previously been used. Mr. Logan 
said the insurance offices will be con- 
fined to the capitol, and the exchange 
discontinued. 


Charges Made by Mr. Moose 


Charges that he was framed by off- 
cials of Nebraska insurance companies 
where he was forced to correct abuses 
in operation and management are made 
by Mr. Moose. He says that the charges 
made to the governor cannot be sub- 
stantiated. Mr. Moose declares that he 
has not abused powers beyond those 
given the insurance commissioner by 


the statutes. He says that when he en- 
tered his office he found some insurance 
companies mismanaged and policyhold- 
ers were being divested of their money. 
He set about to correct this condition 
with the knowledge and cooperation of 
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the attorney-general. Full information, 
he declares, was given to the governor. 
Mr. Moose says that unfortunately. some 
of the governor’s political friends and 
associates who are high officials in the 
present administration were vitally con- 
nected with the companies that were 
being cleaned up. As soon as he started 
on his crusade he saw that trouble was 
ahead due to political pull. 


Field for Exploiters 
Mr. Moose declared that the Nebraska 
insurance department and the bureau of 


securities have been recognized by the 
outside world as aj fertile field for the 





operation of exploiters of insurance 
companies and promoters of securities. 
He emphatically declares that he has 
been consistently for clean and decent 
government in insurance affairs. He 
has had the support, he said, of all rep- 
utable Nebraska companies, insurance 
people and the public. He contends 
that he has been denied a hearing be- 
cause the governor has personal reasons 
for not wishing the companies exposed. 
In connection with lobbying he said 
that his only activity was to consult 
with committees as to pending insur- 
ance legislation at their request. He 
(CONTINUED ON PAGE 8) 

















Insuring for 


Education _ 





InvEsTIGATIons by the United States Office 
of Education, and published in Bulletin 34, 
show that, of 20,000 successful Americans, 
18,018 are college graduates, 1,960 are high 
| school graduates, and only 22 of those 
whose education stopped at the eighth grade 
arrived at corresponding success. 

This new booklet demonstrates the val- 
ue of a college education and shows how 


Life Insurance may be used to guarantee it. 





New EncLAnp MuTuAL 
Life Insurance Company of soston 


GEORGE WILLARD SMITH, PRESIDENT 
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Mutual Benefits in N. J. 
Brought Under Supervision 





NEW LAW EFFECTIVE SEPT. 1 





Insurance Department Taking Steps to 
Weed Out Irresponsible Outfits— 
Other States Act 





NEWARK, Aug. 15.—Through leg- 
islation enacted this year mutual bene- 
fit associations in New Jersey must ob- 
tain certificates of authority to operate 
from the insurance department by Sept. 
1, when the new law becomes effective. 
The department is taking steps to weed 
out those of the irresponsible type. 

“In the past,” Commissioner Withers 
states, “it was only necessary for these 
corporations to secure a charter from 
the secretary of state to operate. They 
furnished no financial statements to any 
department in the state and were not 
supervised as to the provisions con- 
tained in their certificates. 

“The solvency of most of them de- 
pended almost entirely upon their un- 
certain ability to collect assessments 
from their members. As they were not 
under the jurisdiction of the insurance 
department, the thousands of complaints 
received could not be satisfactorily han- 
dled except to refer them to the local 
prosecutors. | 

“The attorney general in his investi- 
gation also found many instances where 
no records were kept of receipts and 
disbursements and, in a large number 
of cases, no reserve to meet claims as 
they came due. 

“The new act permits the insurance 
commissioner to investigate complaints, 
determine the solvency of associations 
and in general to regulate and super- 
vise them to the extent permitted by 
the provisions of the law.” 

It has been roughly estimated that 
racketeers operating in this field have 
swindled the unsuspecting public out of 
more than $400,000 the past four years. 
Many of these fake concerns have al- 
ready gone out of business, due to the 
new law. 


WISCONSIN BILL BEATEN 


MADISON, WIS., Aug. 15.—The 
Wisconsin senate has killed an assem- 
bly bill which would have brought small 
local mutual benevolent associations 
under the supervision of the insurance 
department. Proponents of the meas- 
ure argued that there have been in- 
stances where these small organizations 
have misrepresented death benefits and 
other provisions of membership. Lodges 
and associations which do not extend 
benefits of more than $300 at death or 
more than $150 for sickness are now 
nt from the Wisconsin insurance 
aws. 


PLAN IOWA PROSECUTIONS 


DES MOINES, Aug. 15.—Estimat- 
ing the number of unlicensed and un- 
authorized benevolent and mutual bene- 


fit societies and associations operating 


in Iowa at 65, Commissioner Ray Mur- 
phy has issued a statement warning the 
public against dealing with such insti- 
tutions. Mr. Murphy said the attor- 
ney general’s office had promised prose- 
cution of the unauthorized companies 
within 60 days. 


Annuity Rates Are Increased 


The Southwestern Life of Dallas has 
materialy increased its annuity rates. 
Agents were advised in advance and 
added a substantial volume of annuity 
business previous to the raise. The 
following comparisons of immediate 
life annuities and cash refund annuities 
at age 60 will show the degree of in- 
crease: Immediate, male, old _ rate, 
$1,276.63; new rate, $1,503.36; female, 
old, $1,453.35, new, $1,669.80; cash re- 
fund, male, old rate, $1,576.33, new, 
$1,826.64; female, old, $1,695.52, and 
new, $1,963.44. 
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Bankers National Has 


Last of Its Receptions 





RALPH R. LOUNSBURY 


MONTCLAIR, N. J., Aug. 15.—The 
Bankers National Life of New Jersey 
yesterday held the third and last of its 
receptions in its new home office build- 
ing here, the former Montclair Elks 
Club. The reception this week was for 
its agents, prospective agents, and 
Montclair insurance men, fire and cas- 
ualty as well as life. Local insurance 
men, familiar with the structure in its 
former role of clubhouse, were im- 
pressed with the changes that have been 
made to convert it into a well equipped 
home office building. For example, 
what was formerly the auditorium now 
houses the actuarial, policy, agencies, 
claims and personnel departments. 
Bowling alleys in the basement have 
given way to photostat and mailing de- 
partments. 

Guests were greeted by President R. 
R. Lounsbury, Vice-president and 
Treasurer Raymond Shepard, and Vice- 
presidents W. J. Sieger and James 
Webb. A reception was given July 31 
for the public of Montclair and on Avg. 
7 for local officials and officers of other 
life companies. 


Bilheimer Back in Fort Worth 


W. E. Bilheimer has been appointed 
manager of the Fort Worth city agency 
of the State Reserve Life, returning 
to the town where he began his lite 
insurance career 35 years ago with the 
Equitable Life of New York. Whel 
the company left the state, he was sett 
to Little Rock and then was transferred 
to St. Louis, serving as general aget! 
and then as inspector of agencies. 

He left the Equitable to become gt” 
eral sales manager of the Franklin Litt 
and after seven years became an '* 
dependent counselor on field probler® 
Later he joined the old Merchants Litt 
of Iowa as vice-president and follows 
the sale of that company became ‘” 
pervisor of the southern division of M 
Capitol Life, tle position he now leavé 
to join the State Reserve. 


Amicable Raises Rates 

The Amicable Life of Waco, T& 
has put into effect a rate increase 
all policies averaging about 6 age 
being greater, for the older than 3 
younger ages. The Amicable has a 
continued its guaranteed cash premlt 
refund policy. 





Newell With Texas Life 


Newell supervisor for north Texas sn 
headquarters at Dallas. He was -. 
merly with the Illinois Banker 
and the Mid-Continent. 
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American Life Convention 
Legal Program Is Given 











MEETS IN CHICAGO OCT. 7-8 












General Schedule for Meetings of Other 
Sections of the A. L. C. 
Is Outlined 















The tentative program for the meet- 
ing of the Legal Section of the Ameri- 
can Life Convention in Chicago, Octo- 
ber 7-8, preceding the convention proper 
jsannounced. J. C. Jones, Jr., Central 
States Life, as chairman, will preside. 
The Financial Section will convene the 
morning of Oct. 8, with E. B. Raub, 
Jr, Lafayette Life, chairman, presiding. 

President H. K. Lindsley of the con- 
vention, head of the Farmers & Bank- 
ets Life, will call the general session 
to order the morning of Oct. 9. The 
general session will continue through 
the day, reconvening the next morning. 
In the afternoon the Industrial Section 
will meet, with J. F. Maine, London 
Life. as chairman, and in the evening 
will have a business session. 

The Agency Section, with Chairman 
§. T. Whatley, Aetna Life, presiding, 
will be held on Friday in conjunction 
with the general session. The executive 
session will start Friday afternoon. 

The golf tournament will be held 
Monday and Tuesday at Bunker Hill 
Country Club. 


Interesting Program Assured 


The Legal Section program includes 
review of decisions by Manager C. B. 
Robbins, and the legislative review by 
Associate Counsel R. H. Kastner. H. 
W. Kacy, Acacia Mutual, will speak on 
‘Right to Offset Mortgage Indebted- 
ness Against Death or Disability 
Claims” and J. A. Ewing, Sun Life, on 
“Who Is Entitled Under Canadian 
Laws to the Proceeds of a Life Insur- 
ance Policy When the Beneficiary 
Murders the Insured?” 

A paper on “Effect of a Life Policy 
Release and Discharge on Subsequent 
Double Indemnity Claims,” will be 
given by E. A. Roberts, Minnesota Mu- 
tual; “Liability When Death Occurs 
Pending Approval of Reinstatement,” 
by R. A. Adams, American Central; 
The Burden of Proof as to Intent to 
ecelve in Misrepresentation Cases,” S. 
T. Gilmore, Business Men’s Assurance; 
A Consideration of the Law Applica- 
ble to Agency Renewal Commissions,” 
].R. Burcham, General American Life, 
The Doctrine of Res Judicata in Ac- 
tions for Disability Benefits,” by G. E. 
Seay, Southland Life. 
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Williams Is the Victor 
in Mississippi Contest 








John Sharp Williams, who obtained 
the Democratic nomination for insur- 
ance commissioner of Mississippi last 
week by a majority of more than two 
to one over Shelby Pickett, is a former 
president of the Mississippi Association 
of Insurance Agents with a record of 
23 years insurance experience. Nomi- 
nation is tantamount to election. He 
has beer! national councillor from Mis- 
sissippi since that office was originated 
in the Mississippi association and was 
reelected at the recent agents’ conven- 
tion in Gulfport. For two terms he was 
chairman of the state insurance com- 
mission. 

Mr. Williams is 43 years of age and 
is president of the Yazoo City school 
board in his home city. He is a des- 
cendant of the late John Sharp Wil- 
liams, who was United States senator 
from Mississippi for many years. 


Urge Cassidy for President 


SAN FRANCISCO, Aug. 15.— 
Members of the San Francisco chap- 
ter of Chartered Life Underwriters have 
suggested the name oi Fred J. Cassidy, 
Prudential in Seattle, for president of 
the National C. L. U. chapter. For the 
v:ce-presidency, choice of the San Fran- 
cisco chapter is Grant L. Hill, super- 
intendent of agents Northwestern Mu- 
tual Life. Two names are suggested 
for director of the National chapter in 
the Pacific Coast territory. They are 
T. A. Gallagher, Prudential, San Fran- 
cisco, and M. L. Fairchild, Connecticut 
General Life, San Francisco. Mr. Fair- 
child is president of the San Francisco 
chapter. 


Takes Over Virginia Business 


The Home Beneficial of Richmond 
has acquired all the outstanding busi- 
ness of the Provident Relief of Wash- 
ington in Virginia. The sale adds ap- 
proximately 25,000 policies to the Rich- 
mond company, upward of $2,000,000 of 
insurance in force. The Provident Re- 
lief will continue in business, confining 
its activities to the District of Colum- 
bia. Betwen 50 and 60 Virginia agents 


of the Provident Relief become asso- 
ciated with the Home Beneficial. The 
Provident Relief was founded in 1893 


and had been doing business in Vir- 
ginia since 1900. Acquisition of its Vir- 
ginia business by the Home Beneficial 
brings its total insurance in force to 





around $60,000,000. 








Indianapolis 


es 


Gets Award 








First award for Life Insurance Week 
underwriters’ campaign material goes 
le Indianapolis Association of Life 
p\nderwriters, according to M. A. Lin- 
‘on, president of the Provident Mutual 
men chairman of the 1935 Life In- 
— Week campaign. Second award 
re to Richmond, third award to 
~tveland, and fourth, fifth, and sixth 
abe to Greenville, Honolulu, and 
bad ee respectively. St. Petersburg 
tion emphis received honorable men- 
















c Judges consisted of K. H. Mathus, 
onnecticut Mutual; C. V. Pickering, 
) Life; A. H. Reddall, Equitable 
Thay York; C. T. Steven, Phoenix 
Bend IN D. RB, Trangmar, Metropolitan, 
A dock ye White, Provident Mutual. 
© arty committee of the National As- 
brated in : Life Underwriters collab- 
ws ag € judging and endorsed the 
ba ming honors went to Indi- 
‘ eeegies argely because of its billboard 
publicity = Campaign and newspaper 
tree No less than 97 excellent 
deep ards, 23 feet long by 15 feet 
lage’ Were distributed at various van- 

Points in the city, and repre- 

























sented one of the largest billboard dis- 
plays in the history of outdoor adver- 
tising in Indiana. In addition, the as- 
sociation sponsored a contest among the 
15 largest stores of the city for the 
most effective window display showing 
the services of life insurance. 


Richmond Display Interesting 


The Richmond display was also an 
outstanding one, with the focus of in- 
terest in an entire newspaper section 
dedicated to Life Insurance Week. 

The Cleveland campaign centered 
around 50 large and striking billboards. 
Greenville’s fine showing was largely 
due to the essay contest idea which was 
developed there. Honolulu ran radio 
and newspaper advertising in three lan- 
guages, and Wheeling contributed an 
all-round exhibit which would have 
done credit to cities very much larger 
in size. . 

In addition to the certificates of award 
from the Life Insurance Week com- 
mittee, special monetary prizes of $50, 
$25, and $10 will be awarded respectively 
to the first, second, and third place 
winners by the National Association of 
Life Underwriters. 





The 
Awakened 
Lincoln 


From an original photograph made 
by Alexander Hesler at Chicago, in 
the month of February, 1857, at 
the request of members of the bar. 
The photographer accounting for 
the peculiar arrangement of Lin- 
coln’s hair says: “It was plastered 
down over his forehead, I ran my 
fingers through his hair and made 
the negative.” 





INSPIRATION 


Having become complacent in the routine of a profes- 
sional career, Lincoln was suddenly awakened by the repeal 
of the Missouri Compromise. One who heard his remarkable 
addresses at this period in his life said: “The smothered flame 
broke out; enthusiasm, unusual to him, blazed up; his eyes 


were aglow with inspiration.” 


The insurance underwriter lives in the very atmosphere 
of inspirational themes; every child born; every youth ready 
for college; every business enterprise launched; should be 
fuel for the flame of his own enthusiasm and should send him 


to his task an inspired man. 


Inspiration, backed with solid sales tools and education, 
produces life underwriters whom clients trust and respect. 
This organization constantly strives to bolster field enthusiasm 


_with modern sales aids. 


The Lincoln National Life 
Insurance Company 
FORT WAYNE, INDIANA 











ITS NAME INDICATES ITS CHARACTER 
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Death of William Thornton 

JACKSON, MISS., Aug. 15.--Wil- 
liam Thornton, well known insurance 
newspaper correspondent, died suddenly 
in this city Saturday afternoon. He had 
conferred with Insurance Commissioner 
Johnson in the morning and was get- 
ting out his correspondence for his 
trade papers. Mr. Thornton formerly 
tarveled throughout the south for the 
“Spectator.” Prior to that he was 
connected with the agency department 
of the Life Insurance Company of Vir- 
ginia. rl 
Mr. Thornton was 37 years of age. 
He had been in poor health for two 





years. He was born in Gulfport, Miss. 
He was buried at Raymond, Miss. 


Managers Study Ci of 
American College Improved 


Great improvement is being made in 
the reading material suggested by the 
American College of Life Underwriters 
for study preparatory to taking the ex- 
aminations for managers’ certificates, 
Dr. S. S. Huebner announced at meet- 
ings with Chicago agents and managers 
this week. A topical outline has beeri 
prepared and the entire course of study 
elaborated and organized. 











ANDLE 


“Candle Dip Day” no longer appears on the calendar. 
early 1800’s, it was a day set aside when each thrifty Vermont 
household made up the entire year’s supply of tallow dips and candles. 


Candle dipping was still in vogue when the National Life 
Insurance Company began business in 1850. The custom, of 
course, has long since been abandoned, but Vermont still holds to 
many other wise economies and thrifty traditions. 

In such environment the National was born. 
has paid to policyholders or their beneficiaries the sum of 
$315,000,000 which, with assets to their credit, exceeds the pre- 
miums received by over $48,000,000. 

The company's present surplus and contingency reserve— 
bearing a notably high ratio to insurance in force—is the largest 


in the history of the company. 


Send for free 48 page booklet containing annual statement, 
letter of President to policyholders, investment record, and other 


figures. 
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Bankers National Building 











The new home office building of the Bankers National Life of New Jersey a 
Montclair, N. J., a very exclusive suburb, has been converted into commodious quarters. 
It was formerly a clubhouse. The Bankers National Life heretofore has been located 


in Jersey City. 








Seminar Leaders Named for 
National Association Meeting 





Announcement is made of the four 
seminar sessions the afternoon of Sept. 
18 during the convention of the Na- 
tional Association of Life Underwriters 
at Des Moines. Leon Gilbert Simon of 
New York, who represents the Equi- 
table Life of New York, will conduct 
the seminar on business insurance. C. 
Vivian Anderson of Cincinnati, Provi- 
dent Mutual, past president National as- 
sociation, will lead the seminar on use 
of income options. Samuel Seefurth, 
tax expert and attorney of Chicago, will 
be chairman of the seminar on taxation 
in life insurance. Seneca Gamble, head 
of the direct mail department of the 
Massachusetts Mutual, will lead the 
seminar on use of direct mail in a 

Another feature of the program wi 
be a prospecting clinic to be conducted 
by, C. P. Dawson, production manager 
of the Beers agency of the New Eng- 
land Mutual Life in New York. 

Mr. Dawson has had a most success- 
ful career in the production end of the 
business. After making a great record 
with the Beers & De Long agency, in 
1932 he became associated with W. H. 
Beers, forming the Empire State agency 
of the New England Mutual Life which 
paid for over $5,000,000 in 1934. 

Another speaker will be Guy Lyman, 
general agent for the Pacific Mutual 
Life az New Orleans. His subject wit 
be “Life Insurance in Action.” 

Mr. Lyman entered the insurance 
business as a producer for the Union 
Central Life in New Orleans after grad- 
uating from Sewanee University. Re- 
maining with that company six years 
and consistently increasing his produc- 
tion each year, he joined the Pacific 
Mutual three years ago as_ general 
agent and has made a record. 


The H. S. Daily general agency of the 
Connecticut Mutual Life in Kansas City 
is moving from the Lathrop building to 
the 18th floor of thé Federal Reserve 








PURELY MUTUAL 


ESTABLISHED 1850 


Bank building. 








Columbus Mutual to Hold 
National Meeting Aug. 22-23 


At the national convention of Colum 
bus Mutual Life agents to be held 
Detroit, Aug. 22-23, E. W. Owen, De 
troit manager for the Sun Life, R. & 
Engelsman of New York and P. 0. 
Works of St. Louis, both general agents 
for the Penn Mutual, will be amongthe 
visiting speakers. T. S. Berridge 
Ohio, the company’s star producer, will 
be honorary chairman. 

Among Columbus Mutual speakers 
will be President D. E. Ball; Medicd 
Director W. A. Jaquith; H. A. Burdgt 
of Indiana; T. E. Berry of Ohio; Walter 
Easly of Michigan; Ben Dobben # 
Ohio; Harlan H. Cecil of Kansas; Dart 
Hoover of Michigan; Fred O. Quick . 
Ohio; A. L. Gray of Illinois; J. J. Dv 
of Ohio; George Dobben of Michigat 
and Robert Barr of the home oiltt 
James Schermerhorn will be the bat 
quet speaker. 

Cincinnati Actuaries to Meet 

Actuaries of Cincinnati life compat 
are meeting this week to discuss 
formation of a Cincinnati actuarial . 
ciety. No definite plans have beet tt 
nounced as yet, but it is expected 
the society will have a limited mem 
ship. 


Form New General Agency ; 

D. H. Hart, Jr., and Harry Gris 

have formed the general agency» Hat 

& Griffiths at Austin, Tex. = pe 
was formerly secretary of the ol¢ ‘ 








Life of Austin and Mr. ef it 
formerly Austin general age Te 


Hart is a vice-president Of | 
Association of Life Underwriters 
director of the Austin associat nlasl 
agency will represent the ou 
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~ ANNUITY, 


INSURANCE PREMIUMS, 1929-1934 COMPARED 
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New Renewal New 
Premiums Premiums Total Premium Premiums Ren. Prems, Total Premium 
(Life) (Life) Income ne. (Annuity) (Annuity) ne (Annuity) Insurance in Force oe Gain in Insur. in Force 
Company 1934 1934 1934 192 1934 1934 934 1929 1934 929 1934 1929 

Pacific Mutual ........ 1,690,265 17, ae 161 19,251,426 a 2,536,738 1,825,031 4, $61, 769 1,745,579 637,275,616 733, aan 659 —17,309, vk 32,425,249 
Pacific National ....... 50,262 150,242 200,504 171,504 eee. aeons TT igang ba 705,593 ,769,200 838, 96 5,769,200 
Pan-American Life ... 545,144 3,769,450 4, 314, 594 5,373,119 84,555 21,735 106, "290 es¢eans 152, 938, 442 182, 006, 873 —5,098, 369 7,824,840 
ft MAUR! “2 oo. ee 5,797,613 49,070,444 54,868,057 52,954,136 20,344,962 2,873,011 23, 217,973 4,269,750 1,847, 112,503 2, i. 558,666 —50,230,987 167,647,056 
Peoples Life, Ind....... 167,600 935,177 102,777 1,204, | rE ees EGE a wteras 43,965,738 9,004,469 —1,695,827 1,158,957 
Philadelphia Life ..... 113,246 1,355,742 1,468,988 2,015,586 448 6,204 6,652 13,296 53,955,650 $3" 146, 174 —4)102,049 a ,066 
Phoenix Mutual ....... 4,476,268 15, $85,289 20,361,557 16, "487,438 4,437,471 657, 749 5,095,220 3,189, "333 583,611,121 584, 054, 483 619,726 39,263,664 
ga OSD. a ae 228,952 1,649,731 1,878,683 2,808,148 mee. . veaneets Gm “tise. 100,322,126 103,601,195 3,287,852 7,353,242 
feel Lite N.Y... 1.0 99,631 "995,665 1,095,296 1,250,183 15,322 1,142 16,464 15,535 oe 099, 602 55,931,158 —1,445,366 316,949 
Meee) Union... .sceces 52,350 87,888 DeGeene? . seawece See | aewscme eee.) wkadbues i —997,019 =  .eceuce 
Presbyterian perotenera. 293,861 1,885,958 2,179,819 2,187,558 177,839 2,590 pS Aer 58° Ran "338 Bree sas —695,245 1,723,205 
Protective Life, Ala.. 175,094 ,380 1/384, "474 1,331,467 26,630 12,377 Sees 2) eed 61,391 "068 ,308 1,408,724 10,374,759 
Provident L. & A..... 229,458 882,406 1,111,864 836,343 OP. edi 5 SRA ee 71,043,561 44, my ‘528 12,886,574 9,525,291 
Provident Mutual ..... 3,650,137 26,280,204 29,930,341 26,244,332 8,041,765 1,551,359 9,593,124 892,847 934,766,828 976,300,705 —19,644,515 52,955,695 
Prudential, N. J....... 34,937,530 206,238,297 241,175,827 172,824,311 13,002,625 2,444,759 15, 447, 384 2,319,833 15, 352, 455, 650 14,313, 138, 918 322,504,850 1,331,555,670 
Weertan Lake 2.02005 a 11,016 174,938 185,954 225,901 eT ae S0eee - conmoue 8, 601 1,21 2 10, 079, 570 —307,304 ,376,7 
Reliance Life, Pa...... 2,243'300 10,788,174 138,031,474 13,415,190 401,865 1,220 403,085 37,049 400, 061.267 437,971,815 —1,397,199 30,209,646 
$t. Louis Mutual ...... 28,533 243,918 272,451 315,486 2,530 120 2,650 13,723 10,522,532 12,806,062 —577,411 732,040 
Security Life & Trust.. 152,828 573,315 726,143 853,269 wee | @idemaes TGSe : |: ¢eeesay 26,724,959 29, 543,609 4, 083,723 1,518,093 
Security Mut., Neb..... 72,332 559,713 632,045 672,603 16,528 37,032 53,560 7,232 27,347,959 27, 341, 933 "583 3,877 2,349,385 
Security Mut., N. Y.... 393,518 2,456,161 2,849,679 “— 505 ee. taeaenes aa Sueeees 91,037,241 117,416,065 —2, 117, 483 7,893,253 
Southeastern Life ..... 156,666 655,872 812,538 926,226 4,171 5,466 pl A eS 41,314,531 4 503,899 1,042,489 4,379,625 
Southland Life ........ 326,677 2,499,419 2,826,096 3,381,591 46,642 3,210 405G8. ddemnus 115,041,962 157,506,375 —4,664,682 26,344,343 
Southwestern Life, Tex. 1,183,394 5,317,215 6,500,609 6,839,713 re 95,994 46,283 273,485,209 271,668,704 15,219,999 24°710,098 
Standard Life, Pa...... 55,879 423,880 479,759 707,281 8,767 5,780 14,547 Za oe 19,564,898 27,302,084 —576,628 161,026 
Standard Life, Miss.... 40,662 154,389 ct ee eee 35 674 709 ooo, re IES 0——tséiw ewww tc 
State Farm Life....... 120,073 255 ‘784 375,857 34,224 9,024 6,513 ee 21,590,782 2,032,500 4,335,644 2,032,500 
Mate Life, Ind......... 533,515 5,125,051 5,658,566 7,279,894 Beeeees | cccasce SAee- - esseeue 201,120,502 277,855,280 —16,954,062 13,513,359 
ate Mutual ......... 1,200,420 15,269,331 16,469,751 15,701,757 1,553,105 197,234 1,750,339 78,002 575,763,587 629,796,248 —22,897,544 se ry 876 
State Reserve, Tex..... 29,172 151,098 180,270 185,795 112 151 Fe ok axe waa 7,430,244 ,210,281 —309,676 3,652 
Seehite, Cans. .s..sss 13,328,410 88,244,973 101,573,383 92,318,506 16,542,734 1,220,730 17,763,464 17,759,023 2,732,899,879 2,411,413,658 —21,900,115 498° rity 478 
BP EATO, MG... 0 secs 276,908 ,068,338 2,345,246 2,419,207 1,289 2,222 SL es 102,387,725 97,060,000 3,850,707 7,000,581 
Teachers Ins. & Ann... 86,389 1,106,894 1,193,283 3,159,837 551,154 3,979,63 4,530,790 295,137 48,548,645 32,788,197 958, 4,751,981 
NIGER? Gael o cites cote a 7,440,721 81,178,999 88,619,720 100,346,638 14,040,909 758,226 14,799,185 2,730,881 4,195,582,368 4,734,742,475 46,664,070 240,634,134 
Union Central ........ %,538,289 31,007,424 33, 545,713 38,377,903 7,177,895 792,679 17,970,574 71,394 1,177,873,389 1,604,422,852 —81,271,626 72,772,831 
Union Labor Life...... 69,304 "716,070 785,374 638,543 2,922 2,421 B,GASS ¢ Ses tue 52,560,379 4,492, ,014, 72, 
Union Mutual, Me...... 123,059 1,650,745 1,773,804 2,307,897 Cee | «tecune 17,941 7,000 59,806,747 86,170,343 —5,246,641 4,980,915 
Union Natl., Neb...... 48,669 31,987 eee” Vadecue ee 0 OR) I ee cae ro oS ee ef, ., eto ee 
United Benefit Life.... 425,993 888,803 1,314,796 606,484 8,054 3,369 SE ASE  .schend) 60,240,520 29,251,077 5,790,482 9,715,140 
United Fidelity ....... 151,594 605,901 757,495 846,978 1,860 30,473,602 30,147,121 pH thy 618 2,567,200 
United Life, Kans..... 22,205 173,047 195,252 123,986 me. | eacéege. (cee (omeuaas 8, "960 5,935,065 9,291 1,378,146 
United States Life..... 51,428 465,719 517,147 752,074 34,260 588 34,848 4,306 25,369,663 35,365,052 —1, 778. 913 1,975,804 
Victory Life, Kans..... 63,218 672,651 735,869 641,306 eee” © wicwmas See ‘saewars 21,394,731 18,301,672 —1,155,254 3,447,592 
Volunteer State ....... 218,574 2,359,772 2,578,346 2,436,842 41,458 952 pt eee 103,324,633 97,853,057 —5,426,924 897,781 
Washington National.. 68,574 . c 71,14 4 947 2 ee ,106,8 24,049,611 4,248,275 5,303,643 
West Coast_Life....... 497,401 3,169,533 3,666,934 4,117,038 82,679 16,664 i 112,302,608 124,348, "950 —2,274,169 9,537,515 
Wisconsin Life ....... s 599,746 632,783 624,403 1,241 J, 100 22,247,844 23, 302, 436 —900,449 2,724,531 
Wisconsin National ... 92,125 769, "928 862,053 1,124°685 16,563 2,439 Gee. | oscdaes 35,274,888 42,328,845 —1,413,339 3,161,750 

Southern Life Opens Offices in suite 1001 William Oliver building, Lewis A. Irons, executive vice-presi- | dent, will be in charge of the medical 


adjoining the offices of the Southern | dent, is now actively in charge of the 
ATLANTA, Aug. 15.—The Southern | Insurance Securities Corporation, the | office, assisted by E. M. Veach, assist- 
Life has established permanent offices | holding corporation. ant secretary. Dr. Dan Y. Sage, presi- 


department. 


The company expects to be writing 


policies Sept. 1. 








PROSPECTING 


Prospecting and merchandising are two important selling fun- 


damentals. 


Ideas” make prospect selection extremely simple. 


Each “Idea” 
need the 


is developed to fit certain needs. 


The Jefferson Standard’s monthly “Merchandising 


People who 


‘plan-of-the-month” are automatically classified in the 
mind of the agent. 


A. R. PERKINS, Agency Manager 
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Plans Being Made 
for Annual Meet 


(CONTINUED FROM PAGE 3) 


meet in the morning with J. L. Wil- 
meth presiding. P. H. Ditzen, former 
president of the section, will have an 
address on “Appeals. to Juniors’ and 
Children’s Magazines.” There will be 
talks on advertising, electrotyping, page 
mekeup, and so on. Editors of all the 
fraternal society magazines have been 
asked to go. “Most of the fraternals 
have their house organs and are much 
interested in this section. : 

The Fraternal Actuarial Association 
will meet the first day. The secretaries’ 
section will meet Aug. 24 with A. M. 
Fording presiding and Anna E. Phelan, 
secretary. 

The presidents’ section will meet 
Aug. 26 with F. W. Heckencamp in 
charge. Dora Alexander Talley is vice- 
president and Judge J. C. Karel, sec- 








retary and treasurer. S. H. Hadley, su- 
preme president Protected Home Circle, 
will talk on “The Necessity of Stressing 
the Fraternal Side of Our Work.” A. 
O. Benz, president Aid Association for 
Lutherans, will speak on “National Ad- 
vertising.” F. W. Heckenkamp, supreme 
president Western Catholic Union, has 
as his subject “What Are We Going to 
Do About It?” Judge Harry Manser of 
the New England Order of ‘Protection 
has been assigned the subject “Why 
Should We Advertise?” 

On Wednesday Stuart McDonald of 
Washington, D. C., acting administra- 
tor of the federal housing administra- 
tion, will discuss the investment oppor- 
tunities offered by the federal housing 
plan in the purchase of home mort- 
gages backed by government guaran- 
tees. 

Dr. W. E. Thornton of Fort Wayne, 
medical director of the Lincoln National 
Life, will discuss substandard risks at 
the Tuesday meeting. On Thursday the 
morning sesison will be a general forum 





This Is Dour Concern 


In every community there are men 
who have failed to insure their lives. 


Unless something is done 
about it, many dependent 
women and children may 
be left destitute. 


The successful Life Insur- 
ance salesman accepts the 
responsibility of persuad- 
ing such family providers 
to do their duty. 


And he profits both Mentally and 


Financially. 





Home Office : 


Che Prudential 


Insurance Company of America 


EDWARD D, DUFFIELD, President 


Newark, New Jersey 














to take uv the high lights of current 
problems. 


Moose Demands 
Nebraska Hearing 


(CONTINUED FROM PAGE 4) 


denies that he has been neglectful of 
duty through frequest absences from 
his office. He said that he has been on 
the job more constantly and industri- 
ously since his appointment than has 
the governor himself. 

When Mr. Moose was appointed 
commissioner, the Life Agency Man- 
agers Association of Nebraska issued a 
statement signed by all the members 
congratulating the state on securing the 
services of such a competent man. The 
statement declared that “his untiring 
efforts for the welfare of the great in- 
stitution of life insurance and-his active 
cooperation in the affairs of the associa- 
tion” merit the approbation of all. 

Mr. Moose has established temporary 
headquarters at 738 Keeline building, 
Omaha. 


W. H. Kingsley Passes Fifty 
Year Mark with Penn Mutual 


(CONTINUED FROM PAGE 3) 


life at all times, is spontaneous and 
witty in his expressions and jovial in 
his nature. He ever has cultivated a 
very amiable and kindly demeanor and 
has a keen understanding of those asso- 
ciated with him up and down the line. 

Mr. Kingsley is in California on a 
vacation and the celebration of his an- 
niversary is being postponed until au- 
tumn. 











KINGSLEY AT COAST FUNCTION 


SAN FRANCISCO, Aug. 15.— 
Northern California agents of the Penn 
Mutual Life celebrated the 50th anni- 
versary of Vice-president W. H. Kings- 
ley’s association with a luncheon, which 
he attended, as he happened to be in 
this city on his anniversary date. Ten 
days prior to Aug. 10 the Pacific Coast 
agencies hurriedly launched a special 
business drive which concluded just be- 
fore the luncheon started. Here the re- 
sults were announced showing that 
these agencies wrote 507 new lives for 
a total of $1,900,000 of new business. 


Davis Spoke by Telephone 


A feature of the affair was a speech 
delivered by telephone by Vice-presi- 
dent Frank H. Davis, from his home 
in Marion, Pa., where he is confined 
with an injured foot. Mr. Davis com- 
plimented Mr. Kingsley on his long 
service and his human traits which have 
been factors in winning for him the af- 
fection and recognition of the organi- 
zation. 

Will O. Ferguson, former general 
agent at Los Angeles and now asso- 
ciate general agent, who has been with 
the company 41 years and who knew 
Mr. Kingsley when “they were boys 
together,” told of some of the old days 
and the progress of the guest during 
this long period of service. Mr. Fer- 
guson, it was announced, contributed 
27 lives and more than $500,000 volume 
in the ten-day drive. Rene P. Banks, 
general agent at Cleveland, who is also 
visiting the Pacific Coast, briefly intro- 
duced Mr. Kingsley. 


Mr. Kingsley’s Talk 


In a speech marked with humor, phi- 
losophy and fact, Mr. Kingsley re- 
viewed the investment problems of the 
life companies, told of the progress in 
solving some of these questions, told of 
the marked growth of the company’s 
resources the past few years and gave 
some advice and suggestion for advanc- 
ing personal production. 

In reporting figures on company busi- 
ness for the first six months, he said 
the increase on the Pacific Coast was 
61%4 percent and in the so-called San 
Francisco area, which takes in most of 








July Production Up 30%; | 
Group Greatest Factor 








NEW YORK, Aug. 15.—New life 
insurance production for July was 302 
percent greater than last year, according 
to the Life Presidents Association. New 
group insurance showed a gain of 4718 
percent, while new ordinary decreased 
2.7 percent and industrial increased 6 
of 1 percent. For the first seven 
months, new life insurance of all 
classes was 4.6 percent greater than in 
1934. 

For July, the total business of all 
classes written was $904,149,000 against 
$604,259,000 in July, 1934, ordinary, 
$433,102,000 against $445,208,000; indus- 
trial, $230,465,000 against $202,256,000; 
group, $267,552,000 against $46,795,000, 

For the seven months, the total new 
business of the 42 companies reporting 
was $5,380,670,000 against $5,143,946,- 
000, increase 4.6 percent; ordinary, $3,- 
414,018,000 against $3,361,221,000, in- 
crease 1.6 percent; industrial, $1,493,- 
460,000 against $1,482,139,000, increase 
.8 of 1 percent; group, $473,192,000 
against $300,586,000, increase 57.4 per- 
cent. 








northern California, it was 8 percent, 
The gain throughout the United States 
for the Penn Mutual, he reported was 
4 percent. 

In the past five years its assets have 
increased from $459,000,000 to $577,000,- 
000 and the market value of bonds held 
are now approximately $14,000,000 over 
their cost. He commented on the fact 
that where the company would nor- 
mally hold about $20,000,000 in govern- 
ment bonds it now has approximately 
$50,000,000 and where it should have 
about $5,000,000 in cash this figure is 
up about $20,000,000. 

In addition to the agents attached to 
San Francisco and nearby offices, those 
present included George Scotland, gen- 
eral agent at Oakland and Sacramento; 
Fred McMillen and Will Ferguson from 
Los Angeles; Dave Thompson, son of 
General Agent Seth B. Thompson of 
Portland, Ore.; J. H. Grant, Seattle 
general agent, and Mrs. Kingsley. 


Status of Detroit Life Case 


LANSING, MICH., Aug. 15.—The 
Ingham county circuit court filed an 
order this week refusing to sanction the 
acceptance of any of the seven. proposals 
made to take over the Detroit Life. 
This was done in view of the improve- 
ment of the company’s condition and the 
prospect for further improvement. 
Therefore, Commissioner Ketcham con- 
tinues as custodian and the way is open 
for further offers or amendments to pro- 
posals already received. The mortality 
ratio has dropped about 13 percent since 
Dec. 31. The operating expense has been 
reduced. The deficit shows a decrease 
of $11,000 and the total liabilities have 
declined $137,000. Bonds in default ar 
reduced by $64,000. 


Equitable Life Conference 


Two North Dakotans, J. W. Andrus, 
field assistant at Bismarck, and A. B. 
Dill, field assistant at Minot, wili deliver 
addresses at an educational conferenct 
in Minneapolis of the Equitable Life 0! 
New York this week. Agents from 
North Dakota, South Dakota and 
Minnesota are in attendance. : 

W. W. Klingrnan, vice-president, ' 
the principal speaker. 


Thomas J. Liddy Dies 

Thomas J. Liddy, 60, veteran Bost0® 
life insurance inspector and for the past 
16 years New England manager for the 
Hooper-Holmes Bureau at Boston, died 
Aug. 11 after an illness of three months. 

Rex B. Magee, advertising manager of 
the Lamar Life, served as radio politic 
commentator for station WJDX and the 
Jackson (Miss.) Daily “News” broad- 
casts of the state Democratic primary 
returns. 
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SALES RECORDS SET 
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Northwestern Mutual Life—J uly paid- 
for business, including annuities, was 
$23,858,350, an increase of 32.9 percent 
over 1934 and 60.6 percent over 1933. 
The number of policies in July was 
6,057; last year, 5,108, and two years 
ago, 4,181; for the first seven months, 
§158,753,946 paid for, including annui- 
ties, 12.2 percent over last year and 46.7 
percent over 1933; number of policies 
this year 42,460; last year, 38,567; two 
years ago 28,732. New insurance issued, 
without annuities, the first week in Au- 
gust approximately 25 percent ahead of 
last year. 

Equitable of New York—lIts ordinary 
business for the first seven months 
shows a gain of 3,104 in number of 
lives insured and an increase of $3,854,- 
368 in new insurance. The assets in- 
creased $64,700,000, passing the $1,700,- 
00,000 mark in June, aggregating $1,- 
722,000,000 on July 1. Policy payments 
of about $15,000,000 during July 
brought the total payments to policy- 
holders since organization to more than 
$8,500,000,000. 

National Life & Accident—For the 
frst six months $29,951,954 is the gain 
in life insurance in force, the total vol- 
ume being $427,114,429. This is the larg- 
est volume of business ever carried on 
the books of this company. Assets are 
$40,311,827, as compared with $38,564,- 
519 on Dec. 31. The company operates 
in 127 major cities and has a field or- 
ganization of 3,000 men. The same five 
men who founded the company continue 
to manage it, they being C. A. Craig, 
thirman of the board; W. R. Wills, 
president; C. R. Clements, executive 
vice-president; T. J. Tyne, vice-presi- 
dent and general counsel; Dr. R. E. 
Fort, vice-president and medical direc- 
tor. 

Pacific Mutual—The first six months 
its new life business amounted to $28,- 
580,000. New non-cancellable business 
increased 100 percent, and commercial 
accident 40 percent. Terminations in 
the early months of the year resulted 
ina net loss in life insurance in force 
of $2,451,000. However, in May the 
insurance in force began to show a gain 
= and July kept up the good 
work, 

The Pacific Mutual’s written life 
business in July increased 251 percent; 
Ittirement income annuities, annual pre- 
miums, 264 percent; single premium an- 
huities total 440 percent, and commer- 
cial accident premiums amount to 114 
percent. July was the biggest month 
in five years in new written business of 
all departments. 

Bankers Life, Iowa—July was a big 
new business month with $5,774,000, a 
gain of over 50 percent as compared 
with July, 1934. The total for the first 
seven months was $36,794,000, a gain of 
more than 13 percent. 

Membership in the President’s Pre- 
mer Club, composed of top ranking 
salesmen, for the year ending July 31, 
showed an increase of 103 percent with 
132 qualified. The Junior Honor Club 
has 73 members. 

Reliance ‘Life—New life insurance 
Placed in force in July increased 16.2 
Percent compared with July, 1934. There 
Were 1,713 policies totaling $3,317,174. 

ccident insurance increased 26.8 per- 
cent and health insurance 42 percent. 
In seven months it placed in force 13,- 
28 policies, totaling $27,059,094 life in- 
surance, a gain of 21.5 percent. Acci- 
dent insurance increased 23.2 percent 
and health insurance 25.8 percent in this 
Period, 
.,combelt Life, Nebraska—Increase of 
*214,000 in business in force for first 
alf of year and of $15,000 in net ad- 
bot assets reported. Holdings of 
cand and cash exceed policy reserves, 

‘presenting 100 percent liquid basis. 
— Line Life—Sales for first seven 

onths show increase of 28 percent in 
Paid-for business, exclusive of annuities. 








Atlantic Life—Submitted business for 
July was 50 percent in excess of that 
in the corresponding month last year. 


American Reserve Life—-Announces 
10 percent increase for July, President’s 
Month. 

A. W. Crary, Fargo, N. D., Northwest- 
ern National Life—Produced more new 
business in July than the White & Odell 
agency, the home state agency. Only 
five times in the last 17 years has White 
& Odell been outscored and this is the 
first time since 1918 that the Crary 
agency has been the one to do it. Mak- 
ing capital of the excellent crop pros- 
pects for this fall, the North Dakota 
agency, numbering 21 full-time men, 
wrote 413 applications for $878,722 in 
July, giving it the best July in 28 years 
and an increase of 174 percent over last 
year. The past four months new busi- 
ness written has averaged $590,000 a 
month against $315,000 in 1934. 

0. P. Schnabel, San Antonio, Jefferson 
Standard—-Showed increase in produc- 
tion six months out of the seven this 
year. R. W. Schroeder, Del Rio, was 
the leader in applications in July, Jack 
Padgett of Austin in written, W. J. 
Schnabel of San Antonio in delivered 
business and J. H. Schnabel of San An- 
tonio in paid for business. The agency 
has shown an increase of insurance in 
force of $600,000 since Dec. 31, 1934. 


H. M. MacGregor, southwest Texas, 
Southland Life—Shows 126.8 percent in- 


crease in paid business first seven 
months. 
Cc. K. Brust, Los Angeles, Guardian 


Life—Led field for Diamond Jubilee year 
as the leading manager in the personal 
production of business, after two years 
as runner-up. 

B. M. Kirke, Des Moines, Lincoln Na- 
tional Life—19 percent increase for first 
six months. 


Nathaniel Reese, Detroit, Provident 
Mutual Life—Led all agencies in paid-for 
new business in July. 


A. M. Embry, Kansas City, Equitable 
Life—Wrote 5 percent more business in 
July than a year ago and paid for 10 
percent more. Written business for year 
up 7 percent, with paid about even. 

Sam C. Pearson, Kansas City, North- 
western Mutual Life—100 percent in- 
crease in business in July. 


Freeman J. Wood, Chicago, Lincoln 
National Life—21.5 percent premium in- 
crease in first seven months and 15.6 
percent increase on written basis. 


E. V. Creed, Oregon manager Sun 
Life of Canada—Celebrated 11th anni- 
versary with the company, his agents 
throughout the state reporting a sub- 
stantial increase in business. 

Arthur J. Hill, California, State Life, 
Ind.—July increase of 50 percent. 

Walter G. Gastil, Los Angeles, Con- 
necticut General Life—July paid total 
more than two largest preceding months 
combined with a gain of 670 percent. 
Production to Aug. 1 shows a gain of 
861 percent over entire year of 1934, 
and 650 percent over the first seven 
months of last year. 





Program Is Given for the 
National C. L. U. Banquet 











The program for the annual meeting 
and dinner of the National chapter of 
Chartered Life Underwriters the eve- 
ning of Sept. 18 in Des Moines is now 
announced. Paul F. Clark, John Han- 
cock, Boston, president of the chapter, 
will preside. The speakers will be two 
million dollar producers—W. N. Hiller, 
Penn Mutual, Chicago, and M. B Co- 
hill, Equitable Life of New York, Pitts- 
burgh. 

A feature of the dinner will be the 
“C. L. U. Million Dollar Head Table.” 
Besides Hiller, Cohill and Clark, all mil- 
lion dollar men, there will be at the 
head table T. M, Riehle, president of 
the National association, and Caleb 
Smith, present chairman of the million 
dollar round table, and these officers of 
the American College of Life Under- 
writers: E. J. Clark, John Hancock, 
Baltimore, chairman; S. S Huebner, 
president, and David McCahan, dean. 
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TO UPPER-LEVEL SELLING 


Three separate units dovetailed into 


a comprehensive sales training program 


@ THE DOORWAY TO LIFE UNDERWRITING. 
A brief course for the beginner salesman that gives the 
fundamental principles of life insurance and the essence of 
underwriting and sales knowledge which starts the new 
man toward success. 


@ THE NYNL GUIDE TO SUCCESSFUL LIFE 
UNDERWRITING. There is nothing in the entire life 


insurance field that in any way approaches this Guide as 
a practical, down-to-the-ground statement of how life 
insurance is and can be sold. Every idea or method it con- 
tains has been tried and proved successful. The basic 
procedure it develops is founded on the actual experience 
of successful NWYNL salesmen—not on armchair theory 
or round-table discussion. 


@ THE NYNL SALES PORTFOLIO. In every 


respect a worthy companion-piece for the Guide, the Sales 
Portfolio is used by the salesman in every interview to give 
visual support to his verbal presentations. The Portfolio, 
prepared under the same expert direction and sympathetic 
first-hand knowledge of the salesman’s problems, follows 
carefully the procedure recommended in the Guide. Titled 
‘‘Common Sense in Considering Life Insurance’ this manual of 
visual material takes each step in the interview in clear-cut, 
logical fashion adaptable to every situation. The Portfolio 
provides—for the first time in the life insurance field in a 
complete visual sales plan—a road on which the agent 
and prospect may travel clear through the interview. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0.3. ARNOLD, passwore 


STRONG~ Minneapolis Minn. ~ LIBERAL 





Des Moines invites you to attend the Convention of the National 
Association of Life Underwriters there the week of September 16. 
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‘‘Non-Can’”’ Being Stabilized 


NOoN-CANCELLABLE accident and health 
insurance, the experience of which in 
‘late years has been extremely disquieting 
to companies writing that line, has now 
apparently beerrput on a better stabilized 
basis, with the virtual elimination of the 
life indemnity feature, which has been the 
greatest source of trouble for the compa- 
nies. Some months ago the Paciric Mu- 
TUAL Lire and the MassacHusetts INn- 
DEMNITY, two of the biggest writers in 
that field, withdrew their old lifetime in- 
demnity contracts and changed over to an 
aggregate indemnity basis. Now the Mass- 
ACHUSETTS ACCIDENT, the pioneer in the 
non-cancellable field, has withdrawn en- 
tirely from writing such contracts. 
The necessity for putting up reserves 
on a lifetime basis resulted in a very 
heavy drain on the companies and was 
primarily responsible for their unfavor- 
able experience with the line. Many 
companies went into the business in a 
big way a few years ago, but most of 
them decided after a very few years 
that they could not stand the gaff and 
quit writing new “non-can” business. 
With the advance in age of policyhold- 
ers insured under the more liberal form 
in earlier days, there naturally came a 
great increase in the number of claims 
and therefore in the amount of reserve 
which had to be established. It was 
impossible for any company to deter- 


Shows Rise in 


Lire insurance companies interested in 
city mortgages find considerable satisfac- 
tion in a survey of residential conditions by 
the NorRTHWESTERN NATIONAL Lire which 
shows practically a nation-wide rise in city 
home and apartment rental rates. The 
report covering 26 principal cities indicates 
that the rise will average 5 to 10 percent. 
Surplus housing space is now much below 


Thicker Hides 


Tue so-called frontier safety committee, 
we believe, should not lose a sense of pro- 
portion. This committee was organized to 
prevent the life insurance business and 
agents from being treated contemptuously, 
or held up to ridicule or misrepresented 
by the cartoonists, writers or lecturers. 
It can serve a useful purpose in preventing 
the business from being maliciously at- 
tacked or subjected to ill considered hu- 
mor. However, the committee will soon 
lose respect, if it tries to interfere with 
good natured fun. 

This observation is made because the 
frontier safety committee is requesting life 
insurance people to protest to the HEARST 
organization because of the recent publica- 


mine in advance the limit of this lia- 
bility. 

On the aggregate indemnity basis, 
however, the limit of liability can be 
definitely determined and rates can be 
fixed accordingly. Executives of com- 
panies which have operated on that 
basis for a number of years, limiting 
either the total amount to be paid or 
the total number of weeks for which 
indemnity will be allowed, insist that 
the business can be written at a profit 
on that basis and experience seems to 
bear out that contention. There is un- 
questionably a field for the “non-can” 
coverage and it would be a matter of 
great regret if the companies were 
forced to withdraw from that field en- 
tirely. 

The experience with this line parallels 
somewhat that of the life companies on 
their total and permanent disability 
coverage, which was really a non-can- 
cellable accident and health form with 
a somewhat extended elimination period. 
The life companies found that they 
could not continue writing it on the 
basis formerly used. As a result, they 
have either abandoned the line entirely 
or modified it materially. Apparently 
the business is taking much the same 
course with the accident and health 
companies at this time as _ regards 
“non-can.” 


Rental Rates 


the normal needed to accommodate popu- 
lation growth. This means that such 
property has increased in value. Some 
companies have had to foreclose on city 
buildings and they have been able to in- 
crease their rates within the ‘last six 
months. There is a lack of housing facili- 
ties of the more moderate type in many 
cities, 


Are Indicated 


tion of a cartoon showing a busy mother 
over a washtub, a father leaning against 
the wall, three children playing on the 
floor and an industrial life insurance agent 
standing in the door with a policy in his 
hand. “No, sir,” the lady of the house 
remarked, “not another cent on his policy. 
I have been paying for ten years and no 
luck yet.” 

If the sensibilities of life insurance 
people are such that they can’t take a 
cartoon of that type, they need tougher 
hides. 

Newspaper and magazine editors can be 
reached on a reasonable basis, but they 
will show little patience with thin skinned 
folk, who can’t take a joke. We are re- 





waited upon by a committee of representa. 
tives of the outboard motor industry, who 
demanded that he draw a cartoon of an 
outboard motor running perfectly. Tp 
which Mr. WIttiAMs replied that yoy 
can’t draw a cartoon of an outboard motor 
going perfectly. 


minded of the experience of the late GAAR 
WitiiaAms of the CuHicaco “TRIBUNE.” 
One time he drew a cartoon in his “What 
a Life” series, depicting a fisherman in the 
middle of a lake on a hot day, without 
paddles, trying to get his outboard motor 
started. The next day Mr. WILLIAMS was 


Demanded Three Dollars a Week 


Durinc the week First Vice-president 
Wituram H. Kincstey of the Penn Mv- 
TUAL LiFe rounded out 50 years of service 
with that very excellent company. It is 
an achievement of mark for any man to 
pass 50 years with some one institution. 
Above all else, a half century service es- 
tablishes a badge of real distinction. No 
one can remain with a company so long 
unless he is worthy. Mr. Kingsley began 
with the Penn Mutua shortly after he 
graduated from Grrarp COLLEGE and his 
entire business life therefore has been as- 
sociated with one office. 

Early influences are powerful. When 
he was 16 years of age Mr. KINGSLEY was 
presented with a book, “Begisning Life” 
by its author, who was the president of the 
PHILADELPHIA NATIONAL Bank, B. B. 
Komecys. There was homely philosophy 
in some of the observations made by the 


might be, anyone concentrating on it 
and doing his best could forge ahead, 
On Aug. 10, 1885, he interviewed Prey. 
dent S. C. Huey of the Penn Murvy, 
about a position. President Hury wa; 
plying him with questions and then came 
to the momentous issue of salary. Mp 
KInGsLtEy rather boldly stated that he 
would have to have $3 a week. President 
Huey replied with the rejoinder, “If yoy 
are not worth $5 a week we do not want 
you.” Then Mr. KrincsLey said that he 
would endeavor to earn that amount. He 
became the 27th employe of the Peyy 
MutuaL. His first duty was to get the 
mail from the postoffice. He did humble 
jobs of all kinds but did them well. 
Following the counsel in “Beginning 
Life,” Vice - president KINGSLEY has 
achieved distinction in many lines and with 
it all he maintains a sympathetic human in- 


banker. The one feature that undoubtedly terest in his organization. He is keenly in. 
made an impression on young KINGSLEY terested in the welfare of all those 
was that however lowly an early position about him. 








PERSONAL SIDE OF BUSINESS ° 


Dean Chenoweth, editor of the San 
Angelo “Standard-Times,” has been 
made the first honorary member of the 
San Angelo Association of Life Under- 
writers of San Angelo, Tex. Mr. Chen- 
oweth has been most friendly to the 
life insurance business and has given it 
a good press, which the agents there 
appreciate. 





tation of the scroll was made at a brief 
ceremony at his home at Marshall prior 
to a picnic at which Mr. and Mrs. Gauss 
were hosts at their cottage on Cedar 
lake. 


On Aug. 1, 1904, 31 years ago, J.B. 
Reynolds became president of the Kan- 
sas City Life, a position he has held 
continuously since. The company cele- 
brates March as the birthday anniver- 
sary month of Mr. Reynolds and At 
gust as the anniversary of his associa 
tion with the company. 

J. F. Barr, vice-president and agency 
supervisor, in July suggested that state 
managers and supervisors conduct in- 
dividual campaigns in honor of the 
month, and many agency units of the 
company conducted a special one-day 
drive Aug. 15. 


R, L. Bowen, Ohio insurance super- 
intendent, desires to correct an impres- 
sion that was left at the annual meet- 
ing of the National Convention of In- 
surance Commissioners when it was 
stated that when D. C. Boney of North 
Carolina withdrew as a candidate for | 
president he switched his vote to Com- 
missioner Sullivan of Washington. Su- 
perintendent Bowen states that he was 
for Commissioner Palmer of Illinois 
from the start. 

Superintendent Bowen has recovered 
sufficiently from a recent operation in 
rata Francisco to be removed to a hotel 
there. 


Although L. A. High, manager of the 
Columbus agency of the Ohio State 
Life is confined in a hospital in Lima, 
with a broken neck, suffered in an auto 
mobile accident a few weeks ago, Hs 
fellow workers have seen that he has 
been able to qualify in the “Transcot- 
tinental Race,” which the field force 's 
now putting on. A sufficient number 
of applications has been sent in to place 
Mr. High among the contenders in the 
race. 


R. H. Flower, assistant secretary of 
state of Louisiana and insurance super- 
visor, who for over 30 years had charge 
of the insurance division, died at Baton 
Rouge. 


A unique testimonial to the esteem 
in which Charles E. Gauss, former 
Michigan commissioner, was held by 
employes of his department was given 
in the presentation to the ex-commis- 
sioner of a framed scroll, bearing a 
eulogistic tribute and the individual sig- 
nature of every person in the depart- 
ment during the Gauss regime. Presen- 


G. E. Cannon, assistant actuary of 
the Oregon Mutual Life, has been made 
a fellow of the Actuarial Society ° 
America. Since joining the Oregon Mt 
tual Life organization in 1928, Mr. Cat 
non has progressed rapidly with the 


——<[~ 
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company, his last promotion being re- 
ceived at the time of the annual meet- 
ing early this year. 


Frank P. Samford, president Liberty 
National Life, has been named general 
chairman for Birmingham’s annual 
Community Chest campaign. 


H. W. Foskett, assistant treasurer of 
the Equitable Life of Iowa, was mar- 
red to Mary Polk McKinley of Des 
Moines. The only guests outside the 
immediate family were Nollen, 
president of the Equitable, and Mrs. 
Nollen. 

Following a wedding trip to Seattle 





they will be at home in Des Moines 
Sept. 1. 


J. W. Ray, ‘Columbus, O., manager of 
the Travelers, is a candidate for the 
board of education there. He is a past 
president and national committeeman of 
the Columbus Life Underwriters Asso- 
ciation and a past president of the Co- 
lumbus Managers & General Agents 
Association. 


Frank Myers, commissioner of police 
of Omaha, who was killed in an auto 
accident Saturday, was before his elec- 
tion*two years ago general agent of the 
Central Life of Des Moines. 








LIFE AGENCY CHANGES 





Enoch Locates in Cincinnati 





Connecticut General Assistant Manager 
in Chicago Put in First Place 
in Ohio City. 





E. E. Enoch, for four years assist- 
ant manager in the Connecticut Gen- 
eral’s Chicago office under F. H. Havi- 





ELLSWORTH E. ENOCH 


land, will become manager of the Cin- 
cinnati office Sept. 1, succeeding W. E. 
Cunningham, resigned Mr Enoch’s ad- 
vancement is in line with the Connec- 
ticut General’s practice of promoting to 
such positions whenever possible young 
men within the company who are mak- 
Ing satisfactory records in recruiting, 
training and supervising sales units. 
Mr. Enoch was born in Wichita, Kan., 
in 1892 and went to school there. He 
Went to Chicago in 1922 to study at 
the University of Chicago. He sold 
onds for several years before entering 
the life insurance business as a personal 
Producer, 





Ingraham Is Promoted 


ame L. Ingraham has been appointed 
Caen S general agent of the southern 
one agency at Los Angeles of 
ee onnecticut Mutual Life, according 
et S. Northington, general agent. 
thic ngraham has been connected with 
via agency since 1930 as agency super- 
2 a He entered the business in 1918 
; enver with the Phoenix Mutual 
ps € as an agent. He was appointed 
bervisor for an eastern company, later 
a: to the Pacific Coast and subse- 
; ently going with the Northington 
Sency as supervisor. 


Goes With Minnesota Mutual 


J. Finley Cowli 
y ng has resigned as 
Aches nave of the Protective Life at 
pe Hick. N. C., and is opening offices 
Ickory, N. C., for the Minnesota 


oe Life, being appointed general 





Appointments by Occidental 





McCaslin Named at Kansas City, Mul- 
vaney at Omaha and Branch 
at Los Angeles 





The Occidental Life of Los Angeles 
has made several appointments. F. J. 
McCaslin has been made manager in 
charge of a new agency established at 
Kansas City, Mo., with offices in suite 
319-20-21 of the Dwight building. Mr. 
McCaslin has had extensive experience, 
having formerly represented the Travel- 
ers, Missouri State Life and General 
American Life. 

F, Mulvaney has been named 
manager at Omaha. Mr. Mulvaney was 
formerly general agent for the Franklin 
Life. He has lived in Nebraska all his 
life, is a member of the board of edu- 
cation of Omaha. 

F, Branch, formerly superinten- 
dent of agencies of the Hamilton Na- 
tional Life, has been appointed assist- 
ant manager of the home office agency 
of the Occidental Life. Mr. Branch en- 
tered life insurance in 1920 as an agent 
for the former Western States Life at 
Stockton, Cal. In 1926 he was appointed 
manager of agencies for the California 
State Life, and remained in this position 
until 1929, when he returned to the 
Western States Life as manager of its 
home office agency. In 1932 he was 
appointed manager of agencies for the 
Hamilton National Life, in which posi- 
tion he continued until the recent sale 
of that company to the Occidental Life. 


J. Roger Hull Appointed 


as Manager at Nashville 








The Mutual Life of New York has 
appointed J. Roger Hull of Meridian, 
Miss., agency manager at Nashville, to 
succeed Manager J. D. Torrey on his 
retirement from the company’s service 
Sept. 1. Mr. Torrey retires under the 
company’s plan, having reached the cus- 
tomary retirement age. He has been 
manager of the Nashville agency since 
1909, 

Mr, Hull is the son of the late David 
C. Hull, who was for many years presi- 
dent of Mississippi State College at 
Starkville, Miss. He is a graduate of 
Kentucky Wesleyan University and has 
been with the Mutual Life since 1928, 
having been district manager at Merid- 
ian, Miss., under the direction of Man- 
ager R. H. Deas, Jackson, Miss. 

Mr. Hull has been a member of the 
Mutual Life $250,000 Field Club and is 
a C. L. U. He has been president of 
the Mississippi State Junior Chamber of 
Commerce, director of the Meridian 
Junior Chamber of Commerce, vice- 
president of the Kiwanis Club. 


Brennan Now in Charge 

James He Brennan, who becomes 
manager at Chicago of the Fidelity Mu- 
tual succeeding C. A. Scholl, who is re- 
tiring, has been the junior partner in the 
firm of Scholl & Brennan formed early 
last year. Mr. Brennan started as an 
agent and has been a strong producer. 

Mr. Brennan has been 11 years with 





the Fidelity Mutual in Chicago. He 
was appointed assistant manager in 1929 
and became co-manager in 1934. 


Cornevin Takes South Carolina 


L. R. Cornevin has been appointed 
general agent for South Carolina by the 
Kansas City Life, with headquarters 
at Columbus. He joined the Kansas City 
Life in 1931 as joint state managér for 
the Carolinas with F. H. Hoey. Later 
this partnership was dissolved. 

. F. Harr, vice-president in charge 
of agencies, has announced that North 
Carolina will be operated under the di- 
rection of the home office agency de- 
partment and in conjunction with the 
Washington, D. C., branch, of which 
K. W. Lafferty is supervisor and cash- 
ier. 








General American Appointments 


C. A. Walker, formerly a large pro- 
ducer at Logansport, Ind., has been ap- 
pointed general agent of the General 
American Life at Vandalia, Il. 

H. A. Morris of 208 East Walnut 
street has been appointed general agent 
at Springfield, Mo. 


Devine with Bankers of Nebraska 


Glenn Devine, one of Iowa univer- 
sity’s outstanding football stars, and for 





ten years athletic director and head 
football coach at Parsons College, Fair- 
field, Ia., has been named general agent 
in Cedar Rapids of the Bankers Life of 
Nebraska, with offices at 205-207 Hig- 
ley building. He will have charge of 
six counties. 





Life Agency Notes 

A. W. Backman, Manilla, Ia., has been 
appointed district manager for the Mu- 
tual Life of New York in Crawford and 
Monona counties. 

James A. MeKay, recently appointed 
Fidelity Mutual Life manager at New- 
ark, N. J., has opened an office in the 
National Newark & Essex Banking 
building. This is an additional agency 
in Newark and does not replace Maurice 
Strauss and the Lowy agency. 


Questionnaire for Life Agents 


The Ohio insurance department has 
prepared a master list of questions on 
fire, casualty and surety subjects for 
use of those who are required to take 
examinations to qualify for an agent’s 
license in the state under the recently 
enacted agents’ qualification law. From 
this list are to be selected the exami- 
nation questions. Although this law 
does not cover life insurance, the de- 
partment states that it intends to pre- 
pare a list of questions for life insur- 
ance agents just the same. 








never forget. 


We'll be seeing you. ... 


Bankers 








A LAST WORD 


General Convention 


When you read this only a few days will remain 
before the biggest and best of all NALU Con- 
ventions gets underway in Des Moines, the 
week of September 16th. 


We're all set out here to give you a convention you'll 


Hop in your car—catch a train, a bus, or an airplane 
—and come on out for a week that will make 
you a better Life Insurance Man. 


M. C. (MIKE) NELSON 
General Convention Chairman 
1935—NALU Convention 


Equitabe Life Assurance 


Gerard S. Nollen, President 
Des Moines, Iowa 


A MUTUAL LIFE INSURANCE COMPANY IN ITS 57TH YEAR 


from the 
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NEWS OF THE COMPANIES 





To Have Silver Anniversary 





Continental Assurance of Chicago Plans 
to Celebrate 25 Years of Existence 
Next Year 





The Continental Assurance of Chi- 
cago, which was conceived in 1910 sand 
chartered in 1911 as the running mate 














GLENN F. CLAYPOOL 


of the Continental Casualty, enters its 
silver jubilee year Aug. 15. Therefore 
a full 12 months drive is planned to 
commemorate the quarter century an- 
niversary next year. The first policy 
in the Continental Assurance was 1s- 
sued Aug. 15, 1911, for $5,000 in favor 
of the then president, H. G. B. Alex- 
ander. Mr. Alexander died in 1928 and 
it became a claim. On Aug. 16, two 
$5,000 policies were written in favor 
of Vice-presidents Manton Maverick 
and W. H. Roberts At the end of the 
year 95 policies had been put out for 
a little less than $100,000. The capital 
and surplus in 1911 were $150,000. In 
1920 it had excess of $250,000, in 1925, 
$1,000,000, in 1935, $3,250,000. The 
company now has more than $185,000,- 
000 insurance in force and its assets 
exceed $20,000,000. 

The 12 months jubilee. drive starts 
with a 25-day contest starting Aug. 15. 
The year will end Aug. 15, 1936, with 
the field grouped in four classes. Glenn 
F. Claypool, executive vice-president of 
the Continental Assurance,-has achieved 
success with the company. H. A. Beh- 
rens is president of both the Continen- 
tal Assurance and Continental Casualty. 





Midwest L. & C. Reinsured 


The Mutual Benefit Health & Acci- 
dent will reinsure the accident and health 
business of the Midwest Life & Casualty 
of Topeka. Sam C. Carroll, vice-presi- 
dent of the Omaha company, this week 
made arrangements with John H. Linn, 
recently appointed receiver for the Mid- 
west on application of Attorney General 
Beck of Kansas, to take care of approxi- 
mately 1,000 policies, chiefly concen- 
trated in Kansas with a few in Colo- 
rado. 

The life insurance business of the 
Midwest will be reinsured by the Vic- 
tory Life of Topeka. The deals were 
approved by Commissioner Hobbs of 
Kansas and the district court. The Mid- 
west was established in 1923. Its busi- 
ness had been declining for several years 
and for the first six months of 1935 its 
income was $17,000, disbursements 
$24,000. 


L. A. Hanley, southwest Texas mana- 
ger Reliance Life, has been elected sec- 
ond vice-president of the San Antonio 
Lions Club. 





a 


Dr. Everett Made President 


Is Elected Head of the Corn Belt Lif 
to Succeed Carl E. 
Sanden 








Dr. Harry H. Everett of Lincolp 
Neb., has been elected president of the 
Cornbelt Life of that city to succeed 
Carl E. Sanden, who served as preg- 
dent since the company was organized 
in January, 1931. Dr. Everett is 
prominent physician in Lincoln and has 
been medical director of the company 
since it was organized. President San- 
den agreed to direct the company 
through its early stages and his resig. 
nation was received with regret. 

June 30 the business in force in- 
creased $213,631 since Jan. 1. The in- 
crease in assets was $15,031. R. M, 
Anderson of Sanden & Anderson will 
continue as general counsel and was 
chosen to take the retiring president's 
place on the executive committee. This 
is Mr. Sanden’s law firm. The new 
president plans an aggressive policy and 
feels that now being on_ substantial 
ground the company can make contin- 
ved progress. 

Officers of the Cornbelt Life now 
are: Dr. Harry H. Everett, president; 
H. B. Sidles, vice-president; C. A. Bar- 
ton, vice-president and general man- 
ager; G. S. Keeley, secretary-treasurer; 
R. M. Anderson, general counsel; Dr. 
Harry H. Everett and Dr. H. W. On, 
medical directors; Harry L. Barton, 
manager of agencies. 


Federal Union Order Stands 


United States Court of Appeals Refuses 
to Interfere with Appointments of 
Receivers in Cincinnati 











Judge Hicks of the United States 
court of appeals at Knoxville, Tenn,, re- 
fused to interfere with the order of Fed- 
eral Judge Nevin of ‘Cincinnati appoint- 
ing L. J. Huwe and W. J. Leonard re- 
ceivers for the Federal Union Life. He 
pointed out that the report of the re- 
ceivers would have to be filed with the 
court and that an appeal then could be 
taken if the action of the district court 
did not meet the approval of those op- 
posing the appointment of receivers. Mr. 
Huwe is active in Republican politics m 
Cincinnati and is county treasurer-elect. 
_ Superintendent Bowen of Ohio, wh 
is still confined in San Francisco, fol- 
lowing a recent operation for hernia, re- 
fused to serve as co-receiver with Huwe 
and ordered that the court be asked for 
a rehearing of the case. Judge Nevin, 
sitting at Dayton, refused to grant 4 
rehearing and named as co-receiver W. 
J. Leonard, a leader in Democratic poli- 
tics in Cincinnati. C. F. Stein, who has 
been with the Federal Union the past 
year, representing the Ohio department 
has been put in charge by the receivers. 

They will be asked to consider a 
application from the Life Insurance 
Company of America to take over the 
business of the Federal Union._ It § 
understood that the American Citizens 
Life of Columbus and the Illinois Bank 
ers Life also desired to take over tt 
Federal Union, while the Ohio depatt: 
ment was hopeful that with the aid 0 
federal funds the company might be ptt 
on its feet. Representatives of the Ohio 
department of insurance, the attorney 
general’s office, the Federal Union a? 
others attended the hearing in Knox 
ville. C. S. Younger, former Ohio supét 
intendent, is president of the Life _ 
ance Company of America, former'y 
known as the American Insurance 
Union, Inc. 
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tion of Robinson, Ill, the department 
sates that liability for unpaid death 
caims should be reduced by levying as- 
gssments; all expenses should be paid 
wy funds from the association and au- 
thorized by the directors, and the board 
should authorize a specific salary for 
the secretary; the practice of paying 
agents’ salaries must be discontinued 
ind the guaranty fund must be brought 
wp to minimum requirements. President 
i M. B. Prime; vice-president, Kath- 
sine Boshears, and secretary, G. 








sident 






elt Life 











Lincoln, (Prime. The total membership as of 

of the [March 31, 1935, was 1,505. There is an 
succeed MMexcess of total liabilities over assets of 
S presi- Jsi411 and $5,916 is needed to meet or- 





nization requirements. 


Federal Court Keeps Case 
DENVER, Aug. 15.—Wilbur New- 
















can Life of Denver, has been appointed 
permanent receiver by Federal Judge 
Symes. His report as to the insolvency 
of the company was accepted by the 
court over protests made by the com- 
pany. He was instructed to proceed 
with its affairs in any way he sees fit. 
In appointing Mr. Newton permanent 
receiver, Judge Symes upset the dope 
that the case would be turned back to 
the insurance department to be handled 
in state courts. 








fon, temporary receiver of the Ameri- 





The court declared that the receiver 
has been ordered to consider offers in 
which the reinsurance can be carried 
out without liens on policies. 


Employes and agents of the Wisconsin 
National Life, Oshkosh, Wis., held _ their 
annual outing at Butte des Morts. Nearly 
200 employes attended. In addition to 
agents from various parts of Wisconsin, 
some attended from Michigan, Minne- 
sota and Illinois. 











CONVENTIONS 














rce in 
tie |’ LIFE GOMPANY 
. M. 
on will ee ¥ 
ad was Eastern Division Convention 
sident’s 
®. This Ti yutual Benefit Health & Accident and 
icy and United Mutual Life to 
stantial Have Rally 
contin- 
te de NEWARK, N. J., Aug. 15.—Under 
silat the supervision of Frank L. Stevens, 
A. Bar. resident vice-president and manager of 
| man. ge eastern division of the Mutual 
ase’ Benefit Health & Accident of Omaha 
el: Dr. Myint its affiliate, the United Benefit Life, 
V.’ Ort plans for the eastern regional conven- 
Barton, (2 of the two organizations, to be held 
’ Mat Haddon Hall, Atlantic City, Sept. 
j-7, are rounding into shape. 
tands _In addition to 200 or more agents 
from the Atlantic seaboard states, and 
anumber of managers from other sec- 
Refuses My ns, Dr. C. C. Criss, president; Vice- 
a president Dan C. Carroll, Treasurer C. 
saad E. Forbes, Claim Superintendent W. E. 
Huggins, and D. M. Brovan, chief under- 
writer, will be present from the home 
States Molce to address and to fraternize 
nn., re- with the men “on the firing line.” H. 
of Fed eo: Hoffman, governor of New Jersey; 
ppoint- Speaker of the Assembly Clee, and 
ard Commissioner Withers are likewise ex- 
fe. He Mm pected, as is also Roger B. Hull, man- 
the re fp coing director of the National Associa- 
ith the [8 of Life Underwriters. 
yuld be Fifth Anniversary in State 
t court The convention this year will take 
Se i on added interest in that it will mark 
rs. MI. GM the fifth anniversary of the entry of the 
= ; two companies into New Jersey. It is 
“— eminently fitting, therefore, that ‘Mr. 
o, Wh? TM Stevens preside. 
0, fol The Mutual Benefit Health & Acci- 
. r- BH dent is one of the foremost writers of 
| yt accident and health insurance, its pre- 
ced for J mium income from the lines in 1934 
Nevin, J aggregating $6,547,000. These figures, 
igh tis confidently predicted, will be sur- 
ed passed when the present year closes. 
ast Lloyd Johnson Elected Head 
r ’ e 
seivers of Protective Honor Club 
Jer af 
urance jLlova Johnson of Tuscaloosa was 
er the MM ‘lected president of Protective Club, 


It is 9 *100,000 producers, for the fourth con- 


itizens J “cutive time at the annual convention 
Bank- # the Protective Life of Birmingham 
er the J held at Gulfport, Miss. 
lepart: ‘ hief guest speakers at the conven- 
aid 0 ae were Dr, Lee Bidgood, dean of the 
be put choo! of commerce University of Ala- 
2 Ohio ama, and Clayton Rand, editor “Gulf 
torney Pes: Guide,” Gulfport, Miss. Presi- 
mn an a Sam F. Clabaugh welcomed the 
Knox: 0 agents and their wives. 
pron Given Free Airplane Rides 
merl¥ Pi entertainment feature was the free 
urance an of ee given by James Keeton, 
cae avontoe Keeton, Protective Life 
Pian eridian, Miss. Young Kee- 
wn al mee the pilot of the contact plane 
of the Be with upplied the famous Key brothers 








8as and rations during their world- 


ssocia” Tecor, 
d endurance flight. Swimming, 






fishing, golfing and, sightseeing were 
also included in the entertainment. 





Pacific Mutual Program Given 


The program for the convention of 
the Pacific Mutual Agency Association 
in Des Moines, Sept. 16-17, which is the 
week of the meeting of the National 
Association of Life Underwriters, is an- 
nounced. The morning of Sept. 16 some 
of the leaders in the Pacific Mutual 
ranks wilh talk on the topic: “Finding 
the Man.” That afternoon the topic will 
be “Teaching Him to Sell,” and the 
morning of Sept. 17 it will be “Finding 
a Market for Him.”- The final feature 
will be election of officers. The com- 
pany will be host at a dinner the even- 
ing of Sept. 16. 





Rural Bankers Convention 


The Rural Bankers Life of South 
Bend, Ind., held its annual agency 
meeting at Lake Wawasee, Ind., with 
more than 100 on hand. The principal 
speaker was Dr. H. E. Sharrer, former 
president Northern States Life of Indi- 
ana. Others were Judge John E. Sees, 
president, and J. F. Stuller, agency 
manager, who has just completed three 
and one-half years with the company. 
Mr. Stuller has built a sizable agency 
organization and he has a personal rec- 
ord as a producer. S. E. Clements of 
the Rural Bankers Life of Chicago was 
present. The South Bend company has 
made a good increase in business for 
the first six months of this year com- 
pared with the corresponding period of 
last year. 





Occidental Life Convention 


The Leading Producers Club of the 
Occidental Life of Los Angeles will 
hold its annual convention Aug. 19-23. 
Business sessions will be held in Los 
Angeles, with the last two days in San 
Diego, where members will attend the 
exposition. The annual banquet of the 
club will be held at the Hotel Coro- 
nado the evening of Aug. 23. Hoyt M. 
Leisure is the retiring president of the 
club, and C. E. Cleeton is the incoming 
president. 





Columbian National Convention 


The Columbian National Life is hold- 
ing its annual agency convention at 
White Sulphur Springs, W. Va., this 
week. There are 150 field representa- 
tives and members of their families pres- 
ent, together with home office people. 

J. S. Braunig, St. Louis general agent 
for the Lincoln National Life, is the 
guest speaker, his subject being “The 
Practical Selling of Life Insurance.” 


Joseph A. Pepper, 61, of Fargo, N. D., 
for a number of years district manager 
of the Mutual Life and affiliated with it 
at the time of his death, died recently 
in a Fargo hospital. 















AMONG COMPANY MEN 





Takes Swing Around Field 


Ben S. Graham, Vice-President United 
States Life, Visits Agencies in 
Various Cities 








Ben S. Graham, vice-president United 
States Life, has returned from a swing 
around the circuit of United States Life 
agencies throughout the east and middle 
west. 

Several new sales ideas were pre- 
sented. Mr. Graham reports that al- 
though general business conditions are 
unstable in many of the cities visited, 
the enthusiasm of the men for the new 
enlarged organization is rapidly over- 
coming local conditions. 

Freeman on Part of Trip 


Mansfield Freeman, chairman of the 
board United States’ Life and president 
Asia Life of Shanghai, accompanied Mr. 
Graham as far west as Chicago, then 
continued on to Los Angeles and Shang- 
hai. Mr. Freeman has been active dur- 
ing the past few months in bringing 
about the recent consolidation of the 





Brooklyn National Life with the United 
States Life. 


MeNiel Joins Sunset 


Adrin McNiel has joined the Sunset 
Mutual Life of Los Angeles as super- 
intendent of claims and underwriting. 
Mr. McNiel was for five years claim 
superintendent of the Liberty Life of 
Topeka, later serving in the same ca- 
pacity for the Commonwealth Casualty 
of Philadelphia for ten years. More re- 
cently Mr. MeNiel has been an inde- 
pendent adjuster. 

Vice-president Mike O’Sullivan has 
announced that, beginning Sept. 1, the 
Sunset’s accident department will han- 
dle limited accident and health only. 


Schlosser to R. F. C. 


F. X. Schlosser, investment attorney 
of the General American Life, has been 
granted a 90-day leave of absence to 
assist the Reconstruction Finance Cor- 
poration in the preparation of the legal 
forms to be used in a recently created 
new mortgage division, which it is un- 
derstood will make loans on large hotels 
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- Performance > 


VER $100,000,000 has been paid 
to policyholders and their bene- 


ficiaries by The State Life Insurance 
Company of Indiana, from date of or- 
ganization, September 5, 1894. In 1934 
payments to policyholders and bene- 
ficiaries totaled over $7,300,000. Forty 
years of dependable performance indi- 
cates the strength, security and prog- 


ress of this time-tried, purely mutual 
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Aside from Unemployment 


EARNING POWER 
CAN BE STOPPED 
BY 5 EVENTS 


SS 
. DISABILITY FROM ACCIDENT 
. DISABILITY FROM SICKNESS 
. LOSS OF LIMBS OR SIGHT 
4. OLD AGE 
5. DEATH 
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No man can escape all of the above 5 hazards. 
He will experience at least one of them. 
He will either be a dead man or an old one. 
In addition he may suffer disability 


THE PACIFIC MUTUAL “5-WAY” POLICY 


Guarantees Income 
For these 5 hazards 


Founded 1868 


acitic Mutual Lite 


/nsurance Company ramen 
GEORGE 1.COCHRAN., enesioewr 


Operating in 
42 States 


Assets over 
$205,000,000 


Home Office 
Los Angeles, California 








MUTUAL TRUST 


LIFE INSURANCE ¥7"™=7_ COMPANY 
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“aS FAITHFUL a raITHPUL 


A MUTUAL FULL LEVEL PREMIUM RESERVE 
COMPANY WRITING PARTICIPATING IN- 
SURANCE ONLY AND AT ALL AGES (MALE 
AND FEMALE) FROM BIRTH TO AGE 65. 


Operates East and West 


More. than 30% of the Company's insurance in 
force is in the six New England States, and more 
than 40% of its new business now comes from 
Eastern territory. 


During 1934 


RN IN i Fania sk ee ce eg 3.77%, 
Gross surplus increased..................... 9.11 
Net rate earned on assets................... 4.2 
Actual to expected mortality................ 45.8 
UE ates os Se eek ees sos oa 10.9 
Average premiums ($)...................... 32.97 


MEN WHO BELIEVE THEY HAVE GENERAL AGENCY 
QUALIFICATIONS MAY OBTAIN FULL PARTICULARS 
BY ADDRESSING THE AGENCY DEPARTMENT. 








and apartments, office buildings, com- 
mercial and industrial buildings some- 
what along the lines of the operation of 
the Federal Housing Administration and 
the Home Owners Loan Corporation. 





Young to State Mutual 


G. H. Young, for 6%4 years with the 
Milwaukee home office agency of the 
Northwestern Mutual Life, the last four 
years as sales supervisor of the Victor 
M. Stamm general agency, has resigned 
to become assistant superintendent of 
agencies of the State Mutual Life. Mr. 
Young is a C. L. U. and past secretary- 
treasurer of the Association of Agents 
of the Northwestern Mutual. 





Knight to Berkshire Life 


D. Gardner Knight, assistant actuary 
in the Massachusetts insurance depart- 
ment, has resigned and on Sept. 1 will 
return to a position with the Berkshire 
Life. 








CHICAGO NEWS 





REDRAFTING ILLINOIS CODE 

The Illinois insurance department is 
redrafting some of the provisions in the 
insurance code that was before the leg- 
islature this season. It will be reintro- 
duced at the special session this fall, 
Governor Horner being strongly in fa- 
vor of the measure. The subject that 
vitally concerns the department relates 
to London Lloyds, inasmuch as_ the 
banks and local agents have taken op- 
posite sides on the question. Insurance 
Director Palmer has been insistent that 
the code be backed to the utmost and 
is very sanguine that it will get suffi- 
cient support to carry at the special 
session. If the Lloyds section can be 
redrafted so that the code will not incur 
hostility from either side there will be 
much hope for its passage. 

* * * 
PROGRAM FOR LAWYERS CLUB 


President L. A. Stebbins of the Chi- 
cago Life Insurance Lawyers Club an- 
nounces the program for the 1935-1936 
season beginning the evening of Sept. 
10. The meetings will be held at the 
Union League Club, beginning at 6 
p. m. each evening. A paper is pre- 
sented, a digest of current decisions is 
given and a human interest story is told. 
Here is the program: 

Sept. 10—Paper, Joseph F. Sheen; 
story, Frederic Burnham; current deci- 
sions, Wendell J. Brown. 

Oct. 8—Paper, Oscar Haney, Ham- 
mond, Ind.; story, A. F. Brunewald; cur- 
rent decisions, D. T. Winder. 

Nov. 12.—Paper, Ralph H. Kastner, 
American Life Convention; story, Leon 
Green, dean Northwestern University 
Law School: current decisions, Charles 
R. Holton, Great Northern Life. 

Dec. 10—Paper, Tom Leeming; story, 
Raymond Olson, Mutual Trust Life; 
current decisions, Francis J. Hurley. 

Jan. 14—Paper, Arthur W. Fulton; 
story, Delta I. Jarrett; current decisions, 
Maurice E. Benson, American Life Con- 
vention. 

Feb. 11—Paper, Nathaniel Rubinkam; 
story, Col. C. B. Robbins, American Life 
Convention; current decisions, Hayes 
Kennedy, Illinois Commercial Men's. 

March 10—Paper, Prof. Harold Hav- 
ighurst; story, Ralph F. Potter; current 
decisions, Jerome F. Kutak, Federal 
Life. 

April 14—Paper, John Weaver; story, 
Paul G. Annes; current decisions, N. A. 
Nelson, Jr., Old Republic Credit Life. 

May 12—Paper, A. J. Resa; story, R. 
F. Baird, Fort Wayne, Ind., Lincoln Na- 
tional Life; current decisions, Edw. S 
Price. 


Gillette Agency Gathers 
The entire agency force of the Lee 
M. Gillette general agency of the Penn 
Mutual in Detroit attended a sales con- 
gress held at Mr. Gillette’s home at 




















Pleasant Ridge. C. E. Moody and F. 


E. Lorf talked on prospecting; Gerr 
Meyer discussed approaches; A. W. 
Woughter on policy contract analysis. 
R. E. Baldwin on settlement options 
and W. I. Russell on motivation, x 
the afternoon session. After dinner 
talks were given on descent and dj. 
tribution of property and on advertising 
and its relation to life insurance selling 


Charity Appeals Fraudulent 


Superintendent Pink of New York 
has warned companies against paying 
attention to persons soliciting donations 
for alleged charities by using his name 
or that of the insurance department. He 
said reports have reached him that in. 
surance companies are being approached 
by persons who say they are deputy 
commissioners and are soliciting funds 
for charity. All such appeals are fraud. 
uwlent, Mr. Pink states. 


New Brooklyn General Agency 


E. J. Surbeck, David K. Tuttle and 
H. J. Doran, 140 Montague street, 
Brooklyn, are members of the new ger 
eral agency of the Columbian National 
Life. Mr. Surbeck lives in Ridgewood, 
N. J., and has been in insurance for 
more than 15 years. Mr. Tuttle has 
been an insurance executive. Mr. Doran 
is a trained life insurance man. 








BUSINESS FOR 
EVERYBODY—WHO 
GOES AFTER IT 


"Competition is the life of 


trade'"—goes an old saying, but it 
is death to those unprepared to 
meet it. 

Pan-American Fieldmen, backed 
by a company offering all standard 
forms of life and annuity con 
tracts, offering group, wholesale 
and salary deposit insurance and 
insuring lives from ages one day 
to sixty-five years, with non-med- 
ical insurance in reasonable limits 
go about their business with con- 
fidence. 

They reciprocate the respect of 
other life insurance salesmen an 
are not disturbed by competition. 
There's business for everybody w 
goes after it. 


For Agency information addres 


THEODORE M. SIMMONS 


Manager United States Agencies. 
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PAN-AMERICAN 
LIFE INSURANCE 
COMPANY 


NEW ORLEANS U.S.A. 
CRAWFORD H.ELLIS, Presiden? 
EDW.G.SIMMONS, Vice Pres.& Gen.lgs 
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NEWS OF LIFE ASSOCIATIONS 








—— 


Big Meet in San Francisco 





Opening of Fall Season to Be Marked 
by Full Program on 
“Huebner Day” 





SAN FRANCISCO, Aug. 15.—The 
opening event in the association year 
in northern California will be Sept. 3, 
which has been designated “Huebner 
Day” by the San Francisco Life Under- 
writers Association. Activities for the 
entire day will be in charge of the San 
Francisco association with all other lo- 
cal associations of the northern section 
of the state cooperating. 

Commencing with an informal break- 
fast which will be attended by the gen- 
eral agents and managers and at which 
Dr. S. S. Huebner will discuss “Man 
Power Selection in 1936,” activities of 
the day will include a “Sales Clinic” for 
producers at 9 a. m., a luncheon open 
to the public at which Dr. Huebner will 
speak on “Life Insurance and Present 
Economic Conditions” and an informal 
meeting between prospective Chartered 
Life Underwriters and Dr. Huebner for 
the purpose of enlightening possible 
candidates on C. L. U. requirements. 

It is expected that more than 500 will 
attend the sales clinic at which ana- 
lytical discussions of actual experiences 
and accomplishments are to be pre- 
sented by five of the ablest personal 
producers in the northern California 
territory. 

Today the general agents and man- 
agers section of the association is hold- 
ing a meeting at which President J. M. 
Hamill is to present the year’s pro- 
gram. 

eke hk 


Moose Retirement Leaves 
Nebraska Program in Doubt 





With the forcible retirement of Insur- 
ance Director Conn W. Moose by Gov- 
emmor Cochran, the Nebraska Life Un- 
derwriters Association was in somewhat 
of a quandary about the two principal 
speakers for its meeting scheduled for 
Aug. 27 at Grand Island. Both Mr. 
Moose and Governor Cochran had been 
invited. Cochran has not indicated as 
yet that he will not attend, so a tenta- 
tive place on the program is being re- 
served for him. 

Scheduled speakers include T. G. 
Scanlon, agency organizer Mutual Life 
ot New York, Des Moines; Vernon 
Thompson, agency supervisor Midwest 
Life of Lincoln, and Walter E. Rigg, 
maha manager Mutual Life of New 
York, president of the association, who 
will preside. Frank B. Summers, Omaha 
nanager of the New York Life, is pro- 
gram chairman, 

The executive committee will meet in 
the morning to select new officers for 
the ensuing year, 

+: ote 
Plan Exchange Meetings 

The Cleveland and Pittsburgh Life 
a iderwriters Associations plan  ex- 
a meetings next month. The first 
Ce e held in Pittsburgh Sept. 6 when 
bg Schumacher of the Massachu- 
of :. utual, Cleveland, vice-president 

+ e ‘Cleveland association, will speak. 
oon will be in Cleveland Sept. 
pt a Ray Finger, Pittsburgh man- 
Sell un Life of Canada, will talk on 
ioe Life Insurance as Income and 

estment.” 
% es 
eat pauboe—Dr. S. S. Huebner, presi- 
Writers eo ae College of Life Under- 
te continue epressions are as bound 
surance 7 ollie as are wars. In- 
safeguard ane offer men their best 
flow trom = nst the problems which 

“The 2 aca economic disasters. 
te finance neophy of ‘soaking the rich’ 
tures is se governmental expendi- 
Here me false one,” he said. “To be- 

8 Money to finance great spend- 





ing programs can be derived by soaking 
the rich is simply a species of boloney. 


| All of the necessary funds cannot be ob- 


tained simply by assisting one class. We 
will find that the common people, after 
all, will do their usual share of the 
paying.” 

*x* * * 

Omaha—tThe annual field day is to be 
held Aug. 26, with a stag banquet in the 
evening. Frank B. Summers, chairman, 
is making preparations for about 100 
guests, 

*x* * * 

San Antonio—The employment of a 
higher type of agents so that the public 
may be given more efficient service was 
urged by Arthur Coburn, vice-president 
Southwestern Life, in a talk on “Life 
Insurance Selling.” While there are 
200,000 life agents, only about 15 per- 
cent are making a living, said Mr. Co- 
burn. He stressed the dangers of the 
situation to the companies, field men and 
the public. Standard policies which are 
elastic to meet the general needs of the 
buyers rather than the inelastic trick 
policies were urged by Mr. Coburn. 


INDUSTRIAL 


Prudential Promotions Made 














Announcement Is Made of the Advance- 
ment of Some Active Men in 


the Ranks 





John P. Smith of Yonkers, N. Y., 
has become Prudential superintendent 
of New York No. 14 to succeed David 
J. King who goes to New York No. 
15. Mr. Smith has been with the Pru- 
dential since Oct. 20, 1924, when he be- 
came an agent of New York No. 11. 
Mr. King succeeds the late H. I. Myers. 
He has been with the Prudential since 
Sept. 10, 1923, being located in New 
York territory since that time. J. W. 
Garoni, formerly assistant superinten- 
dent at Fort Lee, becomes superinten- 
dent at Newark, N. J., No. 4. He has 
been with the Prudential since June 3, 
1912, when he became an agent at Pas- 
saic, N. J. Eugene Shaffer, former 
superintendent of Newark No. 4, be- 
comes superintendent of Newark No. 2, 
succeeding W. H. Riker who is retired. 
W. H. Joslin becomes superintendent of 
the Prudential at Atlantic City, suc- 
ceeding the late D. A. Quinn. Mr. Jos- 
lin is transferred from Camden, N. J., 
No. 1. He has been with the Pruden- 
tial since Sept. 7, 1914, when he became 
an agent at Bridgeton, N. J. W. M. 
Oliver has become superintendent at 
Englewood, N. J., he starting with the 
Prudential as agent July 10, 1922, at 
Clifton, N. J. D. A. DeVries, super- 
intendent at Englewood, is being trans- 
ferred to Bayonne, N. J 





Large Western & Southern Meet 


A three-day convention of represen- 
tatives of the Western & Southern Life, 
from Ohio, Pennsylvania, Kentucky and 
West Virginia, was held in Cleveland. 
A total of 27 cities sent 350 delegates 
to the meeting. J. D. Cassidy, division 
superintendent of agencies, who has 
completed 30 years of service, was hon- 
ored. Charles F. Williams, president, 
and Charles M. Williams, vice-president, 
presided. J. J. Doyle, publicity director, 
had charge of arrangements. 


Industrial Conference Date Set 


The Industrial Insurers Conference 
will hold its annual meeting in White 
Sulphur Springs, Va., Oct. 14-16. 
The meeting had originally been sched- 
uled for Birmingham but the place was 
changed at a recent meeting of the ex- 
ecutive committee. 








W. H. Waters, San Antonio manager 
National Life & Accident, and Miss 
Louise Burkhardt of Topeka, Kan., were 
married. 
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CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an annual 
or single premium basis. Annuities include Re- 
tirement Income, Elective (Deferred), Joint and 
Survivor, Refund, and Survivorship — one for 
any type of prospect, in short. 














Anticipating a Refinement 





The State Mutual permits the use of its 
Family Income rider with any form of 


permanent life insurance. 
What does this do? 


It makes possible innumerable combina- 
tions of income to family and to self in 


one contract. 


One hundred dollars a month to the family 
and $100 a month to the prospect himself 
has a very definite sales appeal. 
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ASSURANCE COMPANY 


WORCESTER - - - MASSACHUSETTS 


Incorporated 1844 
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Assurance of Tax Exemption Given 


(CONTINUED FROM PAGE 1) 





ing an inheritance tax on all life insur- 
ance. 

Declaring it was evident that the full 
effect of Section 210(a) had not been 
realized by those drafting the bill, the 
association declared that its requirements 
for deduction of tax would make prompt 
payment of death claims, even on small 
policies, impossible. 

Even under small policies, it was 
pointed out, investigation might disclose 
that the total value of property trans- 
ferred would involve a tax. Further, as 
the full amount passing to the benefi- 
ciary would be affected by the estate tax 
on the total estate, it would not be pos- 
sible to determine the tax to be deducted 
until the entire estate had been deter- 
mined and tax assessed. 

As a result, it was declared, insurance 
companies no longer would be able to 
make that prompt payment of death 
claims which has been so important a 
feature of insurance, and many families 
might be reduced to destitution because 
of the delay. 


State Procedure Noted 


It was pointed out there are easier 
ways of meeting the situation, which 
would adequately safeguard the federal 
revenue while permitting prompt pay- 
ment of claims and at the same time re- 
lieving the bureau of internal revenue 
from the burden of handling large num- 
bers of reports which involved no tax. 

In several states, it was explained, the 
insurers report to the taxing officials all 
death payments on which information is 
considered to be necessary. 

The association suggested that the 
making of regulations to govern report- 
ing might be left to the commissioner 
of internal revenue, who could fix limits 
which would insure the submission of 
reports on all taxable policies. These 
regulations, it was pointed out, might 





require the reporting of all claims of 
more than $2,000 where the exemption 
would be $10,000 under Section 205(b) 
of the bill, and claims of more than 
$10,000 where the exemption would be 
$50,000. 

To make this possible, the association 
recommended an amendment to Section 
210(a) to require no deduction of tax 
on “proceeds of insurance policies pay- 
able by reason of the death of the in- 
sured, but payment of such proceeds 
shall be reported by the insurer imme- 
diately upon payment in the form and 
to the extent that the commissioner, 
with the approval of the secretary, may 
require,” 


Transfers of Insurance 


Taking up Section 203(a) (7), the asso- 
ciation charged that transfers of insur- 
ance are treated more rigorously than 
are transfers of other property, in that 
they levy a tax in a case where an in- 
dividual who has taken out a policy has 
thereafter transferred it to some other 
party by gift or for full value, paying 
a tax at the time of the transfer. In the 
case of no other property, it was argued, 
would a transfer again be subject to 
tax upon the death of the donor or trans- 
feror. 

Submitting tables to show the heavy 
burden imposed on life insurance pro- 
ceeds by the proposed bill, Mr. Barton 
suggested that if the committee did not 
deem it advisable to exempt all insurance 
proceeds from inheritance taxes an ex- 
emption of at least $40,000 should be 
provided, although he contended that 
life insurance has always been consid- 
ered as property not belonging to a 
decedent’s estate and should be totally 
free from inheritance taxes. 

Explaining that the present estate tax 
law requires the inclusion of life policy 
proceeds in the decedent’s estate if a 
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policy taken out by a decedent upon his 
own life is payable to the estate, but that 
only the excess over $40,000 is included 
if the policy is payable to some other 
beneficiary, Mr. Barton declared: 

“This exemption of $40,000 in the 
case of policies payable to a beneficiary 
other than the decedent’s estate is a 
recognition of the great social and eco- 
nomic value of life insurance. It is an 
encouragement to the citizens to carry 
life insurance for the benefit of their 
families. 

“The pending inheritance tax bill, 
however,” he said, “does not offer the 
same encouragement. It provides that 
the entire proceeds of life insurance, 
without any exemption of such proceeds 
whatsoever, shall be included in the 
amount taxable to the beneficiary, ir- 
respective of whether the proceeds are 
payable to the decedent’s estate or to a 
beneficiary other than his estate. 

“The rates on inheritance should not 
discourage the citizen from keeping up 
his present insurance or deter him from 
taking out additional amounts,” he 
warned the committee. “The decision to 
carry or to discontinue life insurance 
will be determined by the amount of the 
proceeds that actually shall be received 
by the beneficiary of the policy after the 
necessary taxes are paid. 

“The rates imposed by the pending 
bill exact such a large percentage of tax 
that many policyholders will conclude 
that it is not worth while to pay premi- 
ums on their present insurance, and 
many persons will be deterred from tak- 
ing out new or additional insurance as 
long as the proposed rates are in force.” 


STATEMENT BY COL. ROBBINS 


Col. C. B. Robbins, manager of the 
American Life Convention, has issued a 
statement on the tax issue. 

Section 210(a), seemingly, he said, 
would impose a liability on insurance 
companies in paying death claims of see- 
ing that the inheritance tax provided by 
the law is paid by the beneficiary in the 
event that such beneficiary receives from 
the decedent more property than is pro- 
vided in the law, which allows a $50,000 
exemption to relatives and $10,000 to 
strangers. Inasmuch as the life insur- 
ance companies have no means of know- 
ing how much property the beneficiary 
is receiving, it would be necessary for 
them practically to administer the death 
claims in order to determine whether 
there was a tax to be paid, or to ascer- 
tain whether the total amount paid to 
the beneficiary under the insurance pol- 
icy would, with other property received, 
bring the beneficiaries within the taxing 
provisions of the law. It is understood 
that the tax experts of the committee 
are somewhat favorable to a clarification 
of this clause by an amendment requir- 
ing life companies to notify the commis- 
sioner of internal revenue as to the 
amount of insurance proceeds which the 
company pays to the individual bene- 
ficiaries. 

Section 203(a), subsection 7, would 
apparently levy a tax where an individ- 
ual has taken out a policy and, there- 
after, transferred it to some other party 
by gift or for value, or as security for 
debt. At present there is no estate tax 
levied on the proceeds of policies where 
the insured has completely divested him- 
self of all incidents of ownership. 


NEW ENGLANDERS URGE ACTION 
Representatives of 21 New England 


Boston, adopted a resolution endorsing 
the proposition that policyholders should 
be urged to voice to Congressmen oppo- 
sition to the revenue bill, now under con- 
sideration. The memorial recites that 
the bill would entail heavy charges 
against the proceeds of policies and 
would delay settlement of claims. 

The meeting at which the resolution 
was adopted was being held primarily to 
lay plans for capturing the 1936 conven- 
tion of the National Association of Life 
Underwriters for Boston. 


NATIONAL MEMORANDUM 
The law and legislation committee of 











the National Association of Life Under- 


life underwriters associations, meeting in. 





writers has submitted a memorandum to 
the ways and means committee of the 
house urging the exemption from taxa. 
tion of that portion of life insurance 
and annuities used to pay the federal 
estate and state inheritance taxes. ¢ 
Vivian Anderson of Cincinnati, past 
president of the National association, js 
chairman of the committee. Mr. Ander. 
son recently went to Washington and 
appeared before the committee. 

The memorandum credits R. C. Os. 
good, vice-president of the First Na- 
tional Bank of Chicago in charge of 
trust department activities, with origi- 
nally suggesting the exemption of life 
insurance ear-marked for the payment 
of taxes. 

The memorandum analyzes a number 
of actual estates, showing the effect first 
of the revenue act of 1932, then the ef. 
fect of the amendment of 1934 and 
finally what the effect would have been 
if there were an exemption of life insur. 
ance ear-marked to pay the tax. 

The memorandum points out that 
often-times the heart of a man’s estate 
is eaten into by a forced sale in order 
to provide money with which to pay 
the cost of administration. If a new 
tax measure is enacted increasing the 
rates, the memorandum states it will 
be even more imperative that some pro- 
vision be made whereby cash can be 
realized immediately at death. There is 
no better means for doing this than 
through life insurance. Under the pres- 
ent law, however, when a man pw- 
chases insurance to pay death taxes, 
that insurance becomes a part of his 
general estate and is taxed accordingly, 
Not only should the insurance be ex- 
empted, but also the cash value of an- 
nuities. Many men, unable to procure 
insurance, in recent years have pur 
chased annuities which have cash value, 
In trusteeing insurance and annuities, 
the memorandum states any amount 
over that required to pay the taxes 
should be included in the gross estate 
and taxed accordingly. 

“It is very obvious that you cannot 
create wealth by destroying wealth,’ 
the memorandum states. “Therefore, in 
considering larger taxes means should 
be provided whereby these taxes can be 
paid at the least cost to the tax payer. 


Guaranteeing Immediate Revenue 


“Permitting the exemption of tha 
portion of life insurance and annuities 
used to pay the federal estate and statt 
inheritance taxes would not guarantet 
that the estate will remain intact after 
it reaches the ultimate beneficiaries, but 
would guarantee to the government al 
immediate revenue and to the estate @ 
divorcement of any governmental supet- 
vision. , 

“The National Association of Life 
Underwriters has consistently urged all 
life insurance agents to cooperate with 
the federal, state and local governments 
in matters of taxation, has frowned 
upon any attempt to dodge legitimatt 
taxes and has done all in its power t 
induce men to purchase insurance I 
order to produce cash ‘at death with 
which to pay the cost of administering 
their estates.” 


DETROIT LEADERS IN ACTION 


DETROIT, Aug. 15.—The action d 
the taxation committee of the Detroit 
Board of Commerce in urging Congres 
to grant special exemption to life * 
surance proceeds under certain circu 
stances, has split local life circles, so™ 
general agents and managers support 
ing the move and others condemning 
The officers and directors of the Ass 
ciated Life General Agents & Mar 
agers and of the Qualified Life Unde 
writers were called together to considet 
the move. i 

A copy of the report of the taxatid 
committee, of which G. E. Lackey, ey 
eral agent Massachusetts Mutual, 1s ¢ 
member, to the president of the Boa 
of Commerce was forwarded_ to re 
ways and means committee of Congrt 
and to executives of life companies 4 
general agents and managers in Detro 
to the U. S. Chamber of Commerce i 
other organizations together with /¢ 
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ters from President James McEvoy and 
Harvey Campbell, executive secretary of 
the board, calling attention to the co- 
operation being extended life insurance 
py the civic organization. 

“Two separate moves were urged upon 
the ways and means committee and 
suggestions to life company executives 
were included in the report which was 
broadcast. It was proposed that the 
proceeds of policies purchased to fur- 
nish an estate cash with which to meet 
federal estate taxes and state inheri- 
tance taxes should not be included in 
the gross estate for purposes of com- 
puting these taxes and the annual pre- 
mium paid on such life insurance should 
be deductible from the annual gross 
income of the insured for purposes of 
computing his federal income tax. 

The suggestions to the life company 
executive called for the devising of a 
special form of policy suitable for pro- 
viding cash to meet these death taxes, 
with the suggestion that such policy 
forms make it possible to inake the pro- 
ceeds payable directly to the govern- 
ment or state treasurers. 























RIEHLE SIGNS A MEMORANDUM 


The National Association of Life Un- 

derwriters has also submitted a memo- 
randum signed by President T. M. 
Riehle concerning Sections 203a(a) (7) 
and 210(a). The National association 
endorses the position of the Life Presi- 
dents Association and then proceeds to 
make other recommendations. They rec- 
ommend first that Section 203(a)(7) be 
eliminated entirely. If the committee, 
however, refuses to eliminate Sectioy 
203(a)(7) the National association urges 
that there at least be some special ex- 
emption similar to the exemption which 
has always been allowed. The National 
association warns Congress against do- 
ig anything even inferentially that 
would tend to destroy confidence in life 
insurance. 
A provision grouping life insurance 
with other forms of property insofar as 
the blanket exemptions are concerned 
would discourage the purchase of life 
insurance for family protection for fear 
of the incidence of the tax, even though 
the total beneficial interest would not 
exceed $50,000. 

Thirdly, the memorandum states in- 
urance proceeds should not be taxed 
where all legal incidents of ownership 
have been relinquished prior to the de- 
edent’s death. On property other than 
iisurance an inheritance tax would not 
be imposed by the bill, if the decedent, 
during life-time has gven up all right, 
tle, and interest therein. Hence, if such 
ax 1s imposed where an insured has re- 
uinquished all legal incidents of owner- 
sup in the policies, such a provision 
ould result in gross injustice, discrimi- 
hation, and unfairness to life insurance. 

nder any condition, life insurance pro- 
eeds should most certainly receive no 
tss favorable treatment than any other 
orm of property. 

Creating such discrimination between 
surance and other forms of property 
might lead holders of insurance to con- 
pider the advantage of discontinuing or 
transferring their insurance, when it is 
singled out for such unusual burden as 
he imposition of cumulative taxes on 
he transfer. If such a provision were 
tacted, millions of dollars worth of in- 
urance would be canceled or switched 
nto other forms of property or insur- 
nee, which would bear no more than 
€ usual incidents of taxation. 


J. L, LOOMIS ENTERS FIGHT 


WASHINGTON, Aug. 15.—Assailing 
anf Ouse inheritance tax proposal as 
1. scatory, President J. L. Loomis of 
e Connecticut Mutual Life, chairman 
on Life Presidents Association’s 

ing committee on federal taxation, 
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to the Cticut, member of the Senate finance 
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Reelection Urged 














JOHN A. WITHERSPOON, JR. 


John A. Witherspoon, Jr., of Nash- 
ville has been endorsed for reelection 
as a trustee of the National Association 
of Life Underwriters by the Nashville 
association. The nominating commit- 
tee of the National association has been 
so advised and the Nashville association 
is seeking endorsement of Mr. Wither- 
spoon from other associations in the 
southeast. Mr. Witherspoon is gen- 
eral agent for the Pacific Mutual Life 
and has just completed a term as vice- 
president of the Nashville association. 
It was at his invitation that the meet- 
ing of the executive committee of the 
National association was held in Nash- 
ville this spring. He took a prominent 
part at the recent reorganization of the 
Tennessee association. 








gram can the money actually be raised, 
Mr. Loomis wrote. 

In writing to H. L. Taylor, executive 
secretary of Investors & Policyholders, 
Inc., an organization recently formed to 
oppose excessive federal taxation, Mr. 
Loomis enclosed copies of his letters to 
Messrs. Doughton and Lonergan and 
also wrote: 

“I do think that more time and reflec- 
tion for a comprehensive program should 
be given by postponing this most impor- 
tant subject in all its ramifications to 
the next Congress.” 


Drive Exceeds Quota 

A one-day campaign Aug. 12 by all 
field men of the California-Western 
States Life, featuring the salary contin- 
vance proposal and with a goal of $1,- 
000,000, resulted in 480 applications for 
$1,260,000. Only six days’ notice was 
given the field, during which prospect 
lists were submitted to agencies and 
pre-approach letters sent out. The 
Sacramento agency was first, Fresno 
second’ and -Los Angeles third as to 
volume. 


Death of Dr. McCloud 


ST. PAUL, Aug. i5.—Dr. C. N. Mc- 
Cloud, vice-president and medical di- 
rector of the Minnesota Mutual Life 
died Aug. 13, from tularemia, a rare dis- 
ease contracted from a woodtick. He 
was 63 years old. 

Vincent Coffin to Speak 

Vincent B. Coffin, superintendent of 
agencies for the Connecticut Mutual 
Life, will present one of the main talks 
of the Life Advertisers Association’s na- 
tional conventioh at Swampscott, Mass., 
Sept. 30-Oct. 1-2, subject “Coordination 
Between the Sales Promotion and 
Agency Department.” 


. S. Williams, superintendent of 
agencies Oregon Mutual Life, has been 
conferring with G. A. Martin, newly ap- 





pointed general agent in San Francisco. 


Vv 


“It is our objective to provide our 
field representatives with all 
necessary tools, tangible and 
intangible, with which success is 
achieved in life insurance selling.” 





There INCOME — Offering in one policy: 


Family Income 
Retirement Income 
Deferred Survivorship Annuity 


The announcement of this policy contract 
was made to General American Life field 
men at the 1935 Club Convention recently 
held at Troutdale-in-the-Pines, Colorado. 


An illustrated brochure, explaining the 
features of this unique policy, will be for- 
warded on request. 


Qe ih Ss —— 7? | 
YAMERICAN LirE INSURANCE CoMPANY. 
NZL IRS 


WALTER cea tppere caceene.. 





Saint Louis, Missouri 





Life—Group— Salary Savings—Accident and Health 
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RESULTFUL ADVERTISING 
Helped One Agent Sell $2,000,000 in 1934 


Southland Life has developed one of the most pro- 
ductive advertising themes in the industry. Ask “Tex” 
Bayless, our general agent in Houston. With this 
novel, sales-effective advertising he produced nearly 
two million in paid for business last year. 


Home Office advertising is just one of the many 

reasons why you might like to join this Company. 

- «For further information, write to First Vice-President 

= Clarence E. Linz, or to Vice-President and Agency 
“wManager, Col. Wm. E. Talbot. 


Southland Life 


Insurance Company 
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2 HARRY L. SEAY, President 
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: HOME OFFICE . . DALLAS, TEXAS 
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INDUSTRIAL_INTERMEDIATE __ 
The Colonial Life Insurance Company 


OF AMERICA 
HOME OFFICE—JERSEY CITY, NEW JERSEY 


Ordinary — Group 


**‘A Good Company To Represent 
—Represent a Good Company’”’ 


PENNSYLVANIA CONNECTICUT 
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patented the above type of check as an integral part of 
every Ben Hur adult contract. It is for one-tenth of the 
face amount of the policy and, when necessary, can be 
cashed at local banks IMMEDIATELY after the death of 
the policy holder. Furthermore, red tape has been elimi- 
nated and the sun never sets on an unpaid just claim at 
the Home Office. 


BEN HUR LIFE ASSOCIATION 


Founded: 1894 
Home Office: Crawfordsville, Indiana 


John C. Snyder, Edwin M. Mason, 
President Secretary 


A Part -a of Every 
Ben Hur WN Policy 
| ii ie \ | 
eS oe 
Fourteen years ago the Ben Hur Life Association, in line 
with its consistent policy of prompt settlement of claims, 

















AID ASSOCIATION FOR LUTHERANS 


APPLETON, WISCONSIN 
The largest legal reserve fraternal life insurance society for 
Lutherans in the United States and Canada, and operating 
strictly within the various Synods of the Synodical Conference. 
Insurance im force................++..+-$152,016,926.70 
Assets, July 1, 1935...................Over $17,000,000 


BENEFITS PAID SINCE ORGAN- 
IZATION IN 1902 





TOEBE THCREAE « 55sj0:09500:0 . -$4,385,569.86 
Oe ge Teg aeigl plaza aise 1,331,692.47 
Total Permanent 

Disability Benefit .......... 56,435.00 

Old Age Benefit........... 42,367.92 

Gash SUrsenuer «oi: »d:00 00 3,391,577.67 

NS io sixes Bp se. pend Fe 5,066,633.12 

Our Cun Hous Olas BeBline ONAL aigrs sig. 5 qe.np.cpo peice $14,274,276.04 
Thirty-Three Years (1902-1935) of Real Fraternal Service 

Alex. O. Benz, President Wm. H. Zuehlke, Treasurer 

Wm. F. Kelm, Vice-President Albert Voecks, Secretary 

















Aggressive and Progressive 


Our record speaks for itself. 
Splendid territory still available. 


LUTHERAN BROTHERHOOD 


“HERMAN L. £KERN, Pres. 
608 Second Ave. S. Minneapolis, Minn. 














T AKE B OT Life men who write automobile or fire 
insurance, as well as life, should read 
The National Underwriter (Fire, Automobile and Casualty section, $4 a year), as 


well as the Life Insurance Edition. Both on one subscription, $5.50 a year. 
SEND ORDER NOW TO A-1846 INSURANCE EXCHANGE, CHICAGO. 
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New Rates Being Announced 


Lutheran Mutual Aid Revises Its Pre- 
miums on the 3 Percent Interest 
Assumption 





The Lutheran Mutual Aid Society of 
Waverly, Ia., has announced its new 3 
percent reserve basis rate to go into 
effect Sept. 1. The rates are as fol- 
lows: 

End. Ord. 20 20P. Term Juv. 
i S.R. 


Age 85* Life Pa 60 Term 
¥ ... $11.69 $21.04 $21.58 ee. $4.25 
. 11.91 21.45 21.91 seer 4.31 


12.09 21.75 22.16 wew> 4:86 
12.27 22.02 22.41 soe 4.62 
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*Minimum policy $2,000. 

+Maximum policy $1.500. 

The Lutheran Mutual will end its 
agency year Aug. 31 with an average of 
$1,000,000 a month production or $12,- 
000,000 for the year. 


Ben Hur Life’s Gain 


The Ben Hur Life of Crawfordsville, 
Ind., reports that for the first seven 
months its gain in new adult business 
amounted to 6.5 percent as compared 
with a similar period last year. 


Goes on 3 Percent Basis 


The directors of the Aid Association 
for Lutherans of Appleton, Wis., de- 
cided to go on the American experience 
3 percent basis Jan. 1. It is now on the 
4 percent basis. There will be a new 
five-year term convertible policy pre- 
sented for adoption at the annual meet- 
ing in September. It was voted to write 
a maximum amount of insurance of 
$25,000 on one life and maximum of 
$5,000 in class E. J. D. Reeder has been 
appointed full-time actuary. 


Petrie Returns to Old Post 


C. B. Petrie, Jr., has retuned to the 
“Weekly Underwriter” as life insurance 
editor. He held that position for sev- 
eral years until he resigned late last year 
to join the magazine “Mademoiselle.” 
Young E. Allison, who succeeded Mr. 
Petrie as life insurance editor, recently 
resigned. 














Actuarial Association Carj 





Program for the Annual Meeting to }, 
Held in Pittsburgh Week of 
August 26 





The Fraternal Actuarial Associatiog 
will hold its meeting in Pittsburg 
Aug. 26. C. L. Alford will be in charg 
The program follows: 


1. Presentation and _ discussion ¢ 
formal papers. 

2. Proposed statutory changes: 

(a) General discussion of present leg. 
islative trend and proposed codes, 

(b) Desirability of uniform date fy 
filing reports. 

(c) Possibility of standard provision 
for fraternal certificates. 

3. Basis of annual statements anj 
valuation data: 

(a) Should uniform method of prepar. 
ing statements on basis of November 
lodge reports be adopted How will this 
affect societies operating strictly on 4 
quarterly basis? 

(b) What procedure should be fo. 
lowed relative to certificates reported as 
lapsed where the right to reinstate 
exists? 

4. Juvenile insurance: 

(a) Report of committee on juvenile 
mortality investigation. 

(b) Advantages of basing rates and 
reserves on American Experience Table 
as compared with Standard Industrial 
Table. 

(c) Basis of payment calculations, 

(d) Non-forfeiture options. 

(e) Distribution of surplus. 

(f) Method of handling transfers. 

(g) Most popular forms of certificates 

5. Segregation of expense funds: 

(a) Methods of segregation—the exact 
separation of each rate—approximate 
methods. 

(b) Is the principle of segregation ful 
filled if at the end of the year sufficient 
funds are retained in the mortality fund 
to cover required reserves and the bal- 
ance transferred to the expense funds. 

(c) Arguments for and against strict 
segregation of funds. 

Home office practices: 

(a) Reinsurance of substandard risks 
and excess amounts. 

(b) General conservation work with 
special reference to handling of certi- 
cates with loans. 

(c) Future investment policy. 

7. Revision of fraternal blanks: 

(a) Advantages! of combined adult 
and juvenile annual statements. 

(b) Should adult and juvenile valua 
tion exhibits, mortality investigations 
and interest calculations be combined! 

(c) General discussion of desirable 
changes in present blanks. 


M. B. A. Officials’ Trial Set 


Six former midwestern fraternal 0 
ficials will go on trial in the federd 
court at Fort Dodge, Ia., Nov. 12, 0 
charges of fraud in connection with the 
merger of the Modern Brotherhood and 
Independent Order of Foresters. +H 
defendants: are Sam Sparrow, Kans 
City; Albert Hass, Mason City, Ia.; C 
R. Parks, Chicago; F. C. Parnell, Bos 
cobel, Wis.; W. A. Knight, Battle 
Creek, Mich. and W. P. Curtis, Chi 
cago. All are at liberty under $5, 
bond. 








A. E. Siekman Dies 


A. E. Siekman, 80, who helped 0 
ganize the Royal Highlanders of Amé 
ica and its treasurer for 35 years, @ 
at his home in Nebraska. 





Parkinson Is Optimistic _ 

Thomas I. Parkinson, president a 4 
table Life of New York, who vis 4 
Spokane, Wash., en route to Glacier tb 
tional Park, declared there is more p 4 
lic confidence in life insurance ven 
than at any time in the history > 
business. “This country is not 8 
back on the constitution,” he said 
American people will alwa 
substantially the same form of 
ment, with the Supreme Court as 
balance check.” 
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SALES IDEAS AND SUGGESTIONS 











Sell Prospect Plan That Will 
Make Dreams Come True 








If any man answers truthfully the 
question, “What are you most vitally in- 
erested in?” he will say, “myself,” W. 
iH. Southwell, supervisor E. H. Heintz 
pgency, United Mutual Life at Philadel- 
phia, stated in a talk before the J. J. 
Donigan agency of the Security Mutual 
Life in that city. Therefore, Mr. South- 
well asked, why not talk with a pros- 
nect along the line of what the insur- 
ance plan will do for him in regard to 
a trip around the world, a house on the 
hill, a bungalow in Florida in the winter 
and a cottage on the cool shores of New 
England in the summer, a small farm 
on the outskirts of the city with a com- 
fortable rocking chair on a cool, shady 
porch? 
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Urges Selling Visions 


“Sell him a plan that will make his 
dreams come true in old age,” Mr. 
Southwell said. “Sell him visions—a 
picture of what your plan will do for 
him. The next important matter that 
takes up your prospect’s time and 
thought is his family and business. Why 
not sell him a technical education for his 
son, or a college education for his daugh- 
ter, or a monthly income for his wife 
and family—a check every month as 
long as they live if he is taken suddenly 
to the great beyond? 

“Picture to him his wife and son liv- 
ing in an ivy-covered bungalow, a rose- 
covered walk and an old-fashioned gar- 
den gate. The mail man blowing his 
whistle, his wife and family meeting the 
mail man at the gate—a_ substantial 
check every month without fail after he 
has gone. Sell him partnership insur- 
ance and visualize his loved ones receiv- 
ing cash for his share of the business; 
no gamble that the business will pay 
alter he is gone. Visualize to him his 
wife trying to run his end of the busi- 
ness, Picture the trials and tribulations 
of the business man today and then an 
es woman stepping into his 
shoes.” 

Leaves Price Until Last 


Mr. Southwell said the greatest com- 
petitors of the life insurance salesman 


are the sellers of automobiles, radios, ! 


electric refrigerators, real estate, etc. 
Nineteen out of 20 people, he said, pur- 
chase an auto because they like the fun 
of riding, the freedom from schedules 
of trains, the scramble of trolleys. The 
teal salesman leaves the price out of the 
discussion until the prospect grasps the 
value of the service offered; points out 





to the prospect not what it is but what 
it will do. 

“The life insurance salesman who be- 
gins to describe the particular policies, 
cash values and rate book facts and fig- 
ures before he has his prospect con- 
vinced of his need for insurance will 
never get the application. He is putting 
his proposition wrong end foremost. 
Don’t bore your prospect until he is 
driven to desperation to rise up and 
throw you out. 

“Your prospect is human, with nerves 
and liability to brain fog. If he is a 
business man in an office or store, or an 
executive or buyer for a business con- 
cern, he is everlastingly tired of the mo- 
notony of interviews with salesman of 
the invertebrate type, who all come at 
him with the same kind of loose-jointed 
general observations about the proposi- 
tions or goods they have to offer—mere 
tiresome statements that their goods or 
policies are the best; that their com- 
pany is the best company. No wonder 
they fail to interest the prospect in what 
they are selling. 

“Therefore, don’t begin talking about 
yourself, your company, your policies or 
your desire to sell him. Get over on hig 
side of the matter first. Make him feel 
that he has a need for your policy, then 
show him that your contract will fill it. 





Make him see that he has an opportu- 
nity, then show him that your proposi- 
tion will enable him to utilize it. Put 
him, his need or his opportunity in the 
forefront of your talk. 

“When you have started his interest, 
lead off a little along the line that caught 
him. Play him as you would a fish—let 
him take the bait and carry it. That 
is, give him a chance to ask questions. 
Lead him into talking about himself, his 
business, his need and dreams, if you 
can. 

“If the lead for his interest that you 
tried first was not the right one, try 
again with another. Profit by what you 
learned from the first failure. But see 
that he is interested before you begin 
to describe your contract in detail. Don’t, 
I beg of you, unship your jaw as soon 
as you get into the prospect’s presence 
and reel off a string of technical talk 
about your contract as if it were some- 
thing you had to get out of your system 
before you could feel easy in your mind. 
Stop trying to sell policies and become 
an artist. Start painting pictures for 
your prospect. It pays. One picture 
is better than a thousand mouthings.” 


Cuts Commissions, Increases Size 


An experiment inaugurated early in 
the year by A. B. Olson, superintendent 
of agencies Guarantee Mutual Life of 
Omaha, is bearing fruit now. Commis- 
sions on $1,000 policies were decreased 
in an attempt to encourage agents to 
secure larger applications. The June and 
July figures are beginning to show a 
decided increase in the average amount 
of policies. 








“App-a-Week” Veteran Tells Methods 








George Cowton, agent of the Equit- 
able Life of New York in Grand Is- 
land, Neb., has sold an application a 
week for nearly 16 years or 816 weeks. 
In celebration of his 25th anniversary 
with the company recently he wrote 29 
applications in 30 days. Mr. Cowton in 
speaking of his methods says: 

“It has always been my contention 
that an agent’s commission is not 
earned by the mere selling of a policy. 
The signing of the name on the dotted 
line does not justify the commission 
paid by anv company, but the continued 
service throughout the balance of the 
years the policy is in force is the service 
which is paid for by the initial commis- 
sion. 

“A systematic periodical service to 
every policyholder also tends to solidify 
the policyholder’s ~ood will and appre- 
ciation of what he really has in the life 
insurance contract. This contact main- 
tained with the policyholder naturally 
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puts us in the best position to take care 
of his further needs for protection as 
each occasion arises. During my 25 
years with the Equitable, I have proved 
that policyholders are the best pros- 
pects. In the first place, they do not 
need to be ‘sold’ on the merits of insur- 
ance. It is merely a matter of retain- 
ing the policyholders’ good will through 
service and issuing increased amounts 
as his individual needs arise. 

“During several campaigns which l| 
have personally undertaken, I have 
made a careful study of the business 
written, and find that applications re- 
ceived from old policyholders never to- 
tal less than 40 percent. During my 
25th anniversary campaign, I wrote 29 
applications in thirty days, and 13 were 
on old policyholders. I, therefore, main- 
tain that a carefully kept card index 
list of all policyholders is the best as- 
set any writer of life insurance can 
have.” 








SPARKS 


from the firing line 
By JOHN W. AGENT 





Ten thousand dollars seems like lots 
of money. But when you figure that it 
will afford only about $96 a month guar- 
anteed for ten years under one of the 
optional modes of settlement, then it 
doesn’t seem like so much. Mr. Pros- 
pect says, ‘““My wife can’t live and raise 
the children on $96 a month.” He sees 
the need for more insurance and your 
sale is 75 percent completed. It pays 
to talk income instead of a lump sum. 
Both you and your prospect benefit from 
looking at insurance proceeds from this 
angle. 

eo 

The man at the next desk traveled 
quite a distance recently to keep an 
evening appointment made by telephone. 
It took him about two minutes to de- 
termine that the “suspect” couldn’t buy 
a dollar’s worth of insurance. So he ex- 
cused himself and rang a doorbell in a 
nearby apartment building. He got an 
interested hearing and walked out less 
than an hour later with a signed appli- 
cation. He found later that this appli- 
cant had no phone so the cold canvass 
method used was about the only way to 
present the case. What might have been 
a fruitless journey was thus turned into 
a profitable one. 

+ 2. oe 


There are so many personal excuses 
to prevent production. One man wants 
to complete his filing system before 
starting out. Another has his wife’s sis- 
ter in the hospital and has to take his 
wife there each evening and then call 
to take her home. A third has a big case 
pending and cannot work till he sees 
how it comes out. We are successful.,in 
proportion to our ability to keep such 
outside affairs from breaking into our 
daily work. 

meee? 

“This milk chocolate is delicious,” Mac 
told the girl behind the counter. The 
assistant manager of the store stepped 
up. “Do you really like it?” he said. 
“You bet I do,” enthused Mac. “I buy 
it regularly here for the kiddies. They 
think it’s great.” 

A few moments later he was sitting 
in the assistant manager’s office talk- 
ing insurance. He sold him a policy 
with very little trouble. Later, he per- 
suaded that assistant store manager to 
resign and become a knight of the rate 
book. A sale and a new agent who is 
making good—and it all began with a 
“happy landing: on.a chocolate bar.” 
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Is Not Followed 
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ence thereto. We are discouraging the 
use of such ratings, however, and shall 
continue to do so. We hope our legisla- 
ture will, at its next session, pass a bill 
that will Bive us some authority in the 
premises.’ 

Commissioner Meredith of Vermont, 
who is soon to retire, states that his de- 
partment has issued no ruling. 

Commissioner Gentry of Arkansas 
states he has made no ruling and con- 
templates no such action. 


Mi¢higan Takes No Action 


Commissioner Ketcham of Michigan 
states he does not contemplate issuing 
any ruling on the subject. “The attitude 
of our department is,” he states, “that 
the actual situation of the various com- 
panies as revealed in annual reports and 
reports of examination should be the basis 
for judging the standing of a company. 
From the public standpoint there is un- 
doubtedly a good deal of interest in the 
ratings made by private agencies but the 
abuses that may arise in that connection 
can be very readily understood. The 
current discussion, both pro and con, 
covering the entire controversial matter, 
will undoubtedly clear the atmosphere 
quite materially and point the way to a 
fair and proper solution.” 

Commissioners Hammond of Dela- 
ware and Murphy of Iowa state that 
they have issued no rulings. 

Commissioner Biel of New Mexico 
states he is now studying the matter and 
will announce his decision within a few 
days. 

Not Acute in North Dakota 


The North Dakota department advises 
it is in agreement with the resolution 
of the commissioners convention con- 
demning ratings by private agencies. 
However, it states the situation is not 
acute in North Dakota, and that action 
is not necessary. 

Commissioner Boney of North Caro- 
lina writes as follows: 

“TI have not as yet taken any action in 
this state with reference to this subject 
and I have not so far anticipated doing 
so. I have personally questioned the 
propriety of the insurance commission- 
ers convention or as individual commis- 
sioners taking any definite action with 
respect to this subject as I have always 
felt that it was a matter properly beyond 
our control unless specific individual 
cases developed where such ratings are 
used by a company or its agent in a 
manner contrary to law, or proper busi- 
ness ethics. Where such is the case I 
think the individual insurance commis- 
sioner should look thoroughly into the 
matter and handle it as an individual 
case. While I do not in any sense ap- 
prove of a private institution attempting 
to rate insurance companies, at the same 
time I somewhat doubt the jurisdiction 
of the insurance commissioners and feel 
that the companies themselves are the 
ones who should correct and stop this 
practice.” 


Cites Montana Course 


Commissioner Holmes of Montana ex- 
presses the belief the department has no 
legal power to prevent companies or 
agents using financial statements. How- 
ever, he mentions the possibility that 
agents using financial statements may 
become involved under the misrepre- 
sentation statute. He said the denart- 
ment did issue a letter condemning al- 
phabetical ratings and requested all 
companies operating in Montana to at- 
tempt to restrain their agents from using 
such ratings. Most of the companies 
replied that they would whole heartedly 
cooperate. Mr. Holmes said he has ob- 
served that the A. M. Best Company has 
discontinued the alphabetical rating sys- 
tem. 

Commissioner Hobbs of Kansas states 
he is in hearty sympathy with the action 
of the convention, and has frowned upon 
any such ratings being made; however, 
he doubts the authority of the depart- 
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ment to take such action as has been 
taken by Mr. Yetka. 

Commissioner Sullivan of New Hamp- 
shire writes as follows: 

“The affirmative action taken by the 
National Convention of Insurance Com- 
missioners is without credence in my 
judgment; so this department will not 
in any way recognize the prohibitive con- 
vention attitude, but instead will permit 
the use of rating processes which have 
been in use for many years.” 

Commissioner Johnson of Mississippi 
states he intends to cooperate fully with 
the other commissioners in connection 
with the report of the special committee, 
but he has not issued a ruling as yet. 

Commissioner Carpenter of California 
states that he has taken no action and 
will not for the present do so. 

Commissioner Marshall of the District 
of Columbia writes: “Unfortunately 
our insurance laws in the District of 
Columbia do not permit me to place a 
ban upon company ratings.” 


YETKA IS PRAISED 


ST. PAUL, Aug. 15.—A number of 
letters commending Commissioner Yet- 
ka for his order barring the use of pri- 
vate ratings in soliciting insurance have 
been received from life company off- 
cials. At the commissioner’s office it 
was said that no trouble was expected 
in enforcing the order as the majority 
of insurance men thus far heard from 
have expressed themselves in complete 
sympathy. 

Confident that his order on the use 
ot rating sheets in soliciting has brought 
the matter to a head throughout thé 
country, Commissioner Yetka intends to 
stand by his guns and enforce the order 
thoroughly. 

Mr. Yetka expects the matter to 
come up again at the December meet- 
ing of the insurance commissioners. He 
comments on his order as follows in 
answer to some of the adverse criti- 
cisms: 

“This ruling does not intend to pro- 
hibit the use of any rating books or 
publications of any kind by financial in- 
stitutions, by insurance companies, by 
agents or others, when used for infor- 
mation purposes only; but it does intend 
to prohibit the use of any and all books, 
pamphlets or literature that purport to 
rate insurance companies or which con- 
tain comparative or specific ratings of 
any kind when used in connection with 
the solicitation of insurance business. It 
is not the proper use that is objected to 
but the unscrupulous use of such pub- 
lications that this ruling intends to pro- 
hibit. The ruling is intended to prevent 
the so called twisting and unfair com- 
petition and unscrupulous practices.” 


BEST MAY TAKE ACTION 


NEW YORK, Aug. 15.—If efforts to 
get Commissioner Yetka of Minnesota 
to rescind his ban on the use of ratings 
not sanctioned by the department fail, 
the Alfred M. Best Company is pre- 
pared to carry the issue to court by ap- 
plying for an injunction against the 
order. Several other courses of legal 
action are also open to the company. 
One would be to sue the commissioner 
personaliy on the ground that he had 
exceeded the reasonable limits of his 
authority. If this were held to be the 
case the commissioner’s official status 
would not exempt him. 

Another course would be to wait 
until an attempt had been made to en- 
force the ban—and the penalty of revo- 
cation of license—and cooperating -with 
the company against which depart- 
mental was being taken in resisting the 
order, also on the ground that the com- 
missioner had exceeded his authority. 

The Minnesota action came as some- 
thing of a surprise to the Best organ- 
ization. While the Best company had 
heard rumblings of similar actions in 
other states, it was believed that Minne- 
sota was among the states in which 
nothing drastic waq contemplated. 


The National Life of Iowa will hold 
an agency meeting in Indianapolis Aug. 
President William Koch is planning 
to attend. Chas. F, Copeland is district 
manager of the Indianapolis office. 
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rather have the matter perfected at this 
time, yet in view of the fact that the 
bill itself will not go into effect untj 
1937 and in view of the assurance 
given by the chairmen of the finan 
cominittee of the Senate and the 
and means committee of the Hogs 
that an immediate, complete, and tho 
oughgoing study of the subject for 
purpose of affording a sufficient opp 
tunity to preserve the rights of the on 
ployes under the private pension plang 
I do not feel justified in longer holding 
up the passage of this most importa 
bill.” 
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